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CRITICISM

SHAKESPEARE STUDIES. Hitorical and Comparative
in Method.
By Elmer Edgar Stoll. The Macmillan Company
$4 814 x §34; 50 pp- New Yyrk
Mr. Stoll, who is 2 member of the English faculty
of the University of Minnesota, could have said what
he has to say in just about half the space. His main
contention, it would appear, is that “literature is
no document. (It] reflects the taste of the time rather
than the time itself, and often the two are widely
different.” This thesis he applies with deadening
repetition not only to Elizabethan literature but also
to the literatures of other times and nations. A long-
winded, over-meticulous book. It has an index and
numerous footnotes, but no formal bibliography.

MARCEL PROUST. His Life and Work.
By Leon Pierre-Quint. Alfred A. Knopf
$3.50 834 x §34; 256 pp. New Yark
The first half of this book is strictly biographical,
and is the first full-length portrait of Proust to appear;
the second is a detailed study of **A La Recherche Du
Temps Perdu.”” M. Pierre-Quint is 2 confessed wor-
shipper of the man, but he manages to achieve a
capital piece of work nevertheless. The translation
from the French is by Hamish and Sheila Miles.

ROMANTICISM.
By Lascelles Abercrombie. The Viking Press
$2 7% X 5135 192 pp. New York

““It will always belong to the business of romance,"”
says Mr. Abercrombie in his nearest approach to a
definition, *‘to provide escape from the familiar chan-
nels of regular experience; and it need be no more
than this. But there are many ways, and many lengths
of escape.”” A penetrating, often brilliant exposition
of a subject thac goes far toward clearing the “'rather
tangled thickets of opinion that have grown up about
it.”” Unfortunately, it lacks both a bibliography and
an index.

DANTE.
By Jobn Jay Chapman.  The Houghton Mifflin Company
$2.50 934 x 614,99 pp- Bofton

Stray notes on Dante’s personality and poetry.
There is very little in them that is new as fact or
distinguished as criticism. Mr. Chapman charges
Dante with having a “'bad temper,”” and he thinks
that his *‘lack of humor and of kindliness may shorten
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the skirts of his fame as time goes on and as that
passionate interest in the Middle Ages which marked
the Nineteenth Century begins to decline.”

MAIN CURRENTS IN AMERICAN THOUGHT.
Volumes I and 11
By Vernon Louis Parrington. Harcourt, Brace & Co.
$8 8726 x 534; 413 + 493 pp- New York
The first of these volumes is entitled "“The Colonial
Mind,” and covers the period between 1620 and 18co.
It deals with the clash between the harsh, absolutist,
Presbyterian theology of the early settlers and the
liberal European political philosophy of the Seven-
teenth and Eighteenth Centuries, which was being
transplanted over here. Mr. Parrington traces this
conflict in the writings of all the major and minor
divines and literati of the time, and in doing so sheds
a great deal of light on a hitherto obscure period in
the history of American culture. His discussion is
always highly informing, and often quite penetrating.
The chapters on the two Mathers are unusually good.
Unluckily, the second volume 1s not up to the level
of the first. It continues the analysis down to the
beginning of the Civil War, and considers the influ-
ences of French Romanticism and English laisseg faire
doctrine on the political economy and literature of
the country, with special reference to New England
and the South. It is particularly in his treatment of
the New Englanders that Mr. Parrington, who is
professor of English at the University of Washington,
leaves something to be desired. His studies of Emer-
son and Hawthorne are academic in the extreme: he
fails to see through the essential hollowness of the
first and the anachronistic literary position of the
sccond. His chapters on such divines as Parker and
Channing are a bit immature. He takes the blowsy
metaphysical speculations of the first a little too
seriously, and he secems to be blind to the essential
orthodoxy of the second. There will be a ¢hird volume,
which will bring the work down to 1920.

BIOGRAPHY
JEAN PAUL MARAT. A4 Study in Radicalism.

By Louis R. Goreschalk. Greenberg
$3 9% x 6; 221 pp. New York

There is litcle strictly biographical material in this
book; it is mainly a study of the politics of the man.
Mr. Gottschalk says that very few facts are known
about the life of Marat, but that what is known
completely belies the theory that he was a criminal
and a maniac.

Continned on page viii
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What it is and what
it does for you
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UPPOSE that every month an
outstanding new book were de-
livered to you by the postman, jus
like @ magazine. Suppose this book
were one which you yourself had
decided, from a preliminary report,
you were anxious not to miss. If such
a book were sent to you every month,
you could be certain that, without
effort or trouble, you would always keep abreast of the
leading books published throughout the year,

HeNRY StipEL CANBY

How often do outstanding books appear, widely dis-
cussed and widely recommended, books you are anxious
to read and fully intend to read when you “'get around
to it,” but which nevertheless you miss! Why 1s it you
disappoint yourself so frequently in
this way?

The reason lies in your habits
of book-buying. Through carelessness,
or threugh the driving circumstances
of a busy life, you simply overlook
obtaining books that you really want
to read. Or you live mn a district
remote from bookstores, where it is
impossible to get the best new books without difficulsv

DoroTny CANFIELD

This need be true no longer. The Book-of-the-Month
Club will unfailingly place in your hands ¢the imporiant
new books that you are anxious to read, whether fiction or
non-fiction. You can no longer overlook or forget them.
Moreover, you have a double insurance against dissatis-
faction with any book you receive.
How does this unique system work?

Every month, long in advance of
publication, all the publishers submit
their best books to the Selecting Com-
mittee of the Book-of-the-Month
Club—a group of unbiased critics
whose good judgment as to books has
been demonstrated for many years
before the public. They choose what they consider to be
the outstanding book among those submitted cach month.
The theory is that any book appealing strongly to five

HEYW0OD BROUN

individuals, of such varying taste themselves, is sure to
be o1ie that most people will not care to miss. You are not,
however, obliged to accept their judgment, willy-nilly. Before
it cemes to you—remember it has not yet been published
—y u receive a careful description of the sort of book it is.

If you decide you want it, youlet it
come to you. If not, you specify that
some other new book be sent instead.
You make your choice of a substitute
from a list of other important, read-
able new books, which are also de-
scribed carefully, in order to guide
you in your decision. However, if you
let the “'book-of-the-month” come and
then find you are disappointed, even then you may ex-
change it for any other book you specify. In other words,
you are guaranteed against dissatisfaction.

CHRISTOPHER MORLEY

The upshot of this service is that you exercise better
discrimination in choosing your new books; you keep
completely informed about a// the new books; atove all,
you do get and do read the new books
you intend vo read—instead of missing
them. And this unique and convenient
service costs—nothing! You pay only
for the books you reccive and the
same price as if you got them from
the publisher himself—by mail.
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Alrerdy over 4o,000 of the most ™ M m

notable people in the country have

subscribed to this service, If you are interested, sendd for
our prospectus which explains more in detail how simply
and satisfactorily it operates. Your request will involve
you in no obligation to subscribe.

BOOK-OF-THE-MONTH CLUB, Inc. 1BG
218 West 40th St., New York, N. Y.

Please send me without cost, your Prospectus outlining

the details of the Book-of-the-Month Club Plan. This

request involves me in no obligation to subscribe to

your service, .




