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“Do you think South should have announced an informatory double, Joe?”

How would you play it?
By Milton C.Work

Author of Contract Bridge for All

North

S. K-J-3

H. 8-7-3

D. K-10-9-R-5
C. 9-2

West East
S. A-7 S. 10-8-5-4
H. 10-9-6-5-4-2 H. K-Q-J
D. 1-4-3 D. 6
C. K-J C. 10-7-6-4-3
South
S. Q-9-6-2
H. A
D. A-Q-7-2
C. A-Q-8-5

lier’s, would have required but little

bidding skill if it had been played
at Auction. South would have started
with a bid of one No Trump and the
other three would have passed.

The hand, however, was played at
Duplicate Contract in a team-of-four
match (both sides invulnerable, score
0-0).

In the play of the above deal, the
dealers at both tables bid two No
Trumps on the South hand, which had a
count of eighteen and all four suits
stopped. North in both cases jumped
to three No Trumps, and that bid was
passed by the others. North’s jump
from two to three No Trumps was
amply justified because South’s bid
guaranteed a minimum seventeen-count
with four suits stopped, or a nineteen-
count with three suits stopped and
no worthless singleton or doubleton.

THIS hand, given in last week’s Col-

The Play

The opening lead at both tables was
the fourth best Heart—the Five-—and
East's Jack was won by the singleton
Ace in the closed hand. At this stage
seven adverse Hearts were unplayed, so
South knew that there must be at least
four in one adverse hand, and the enemy
of course had the Ace of Spades as an
entry. With that dangerous situation
confronting the two Declarers, they both
led the Ace, followed by the Queen, of
Diamonds.

At one table East discarded the Queen
of Hearts on the Queen of Diamonds and
when a third round of Diamonds was
led to trick 4, East parted with the King
of Hearts on North’s King of Diamonds.
This East had figured with the aid of
the Rule of Eleven that outside of
West’s hand there originally were 11
minus five equals six Hearts higher than
the Five which West led. These six
Hearts were shown to East by the first
trick to be the Eight and Seven in dum-
my, King-Queen-Jack in East’s hand.
and the Ace played by South.

Since South had bid two No Trumps
and not three, West probably had the
Ace of Spades, the Ace of Clubs or the
King of Clubs; otherwise South’s hand
almost surely would have counted well
over the twenty-one required for a three
No Trump declaration. Consequently
East discarded the Queen and King of
Hearts to unblock the suit of a partner
who could be expected to produce an
entry, and this move ended Declarer’s
chance of making his contract. After
running his Diamonds Declarer led a
Spade, hoping to find the Ace with East;
but West won and at once cashed four
Heart tricks (he had been obliged to
discard a Heart), defeating the con-
tract.

At the other table East discarded the
King of Hearts on South’s Queen of
Diamonds at trick 3; and this play
proved to be costly indeed. South knew
by the Rule of Eleven that East, after
playing the Jack on the first trick, had
two Hearts left which were higher than
the Five; but he could not tell their size.
However, when East discarded the
King, he marked him as also holding the
Queen because he would not have
finessed King-Jack of his partner’s suit
with the Eight as Dummy’s highest
card,

South studied the situation and saw
that if West had led from six Hearts,
the Queen, which East had so kindly
shown to be in his hand, still blocked
the suit. So South switched from Dia-
monds to Spades at trick 4 and forced
West to part with his Ace of Spades on
the second round of that suit. West
then cleared his Hearts in one lead; but
Declarer killed West's reéntry by re-
fusing to finesse South’s Ace-Queen of
Clubs when East led through them, and
ran off game with his good Spade and
Diamonds, taking, in all, nine tricks--
two Spades, one Heart, five Diamonds
and one Club.

Declarer did not risk a third-round
finesse in Spades as nine tricks (his
game contract) were assured without it.

Next week’s hand is given below;
make up your mind how you would bid
and play it before reading next week’s
deseription.

North East
S. J-6 S. 8-7-4-3-2
H. 8-5-3 H. Q-2
D. 3-2 D. 10-9-8-4
C. A-10-9-6-5-3 C. K-7
West South
S. Q-9-5 S. A-K-10
H. A-10-7-6-4 H. K-J.9
D. K-6-5 D. A-Q-J-7
C. 4-2 C. Q-J-8
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How can a few square miles
support so many billions
of tons?

EVERY YEAR more skyscrapers are piled upon Manhattan — and the world
marvels. How can a few square miles of island support so many billions of tons

of weight?

The answer is that New York is built upon solid rock. It has the firmest foun-

dation of any city in the world.

There are motor oils, too, that can carry a bigger lubricating load than others
without ever faltering. And the reason is the same—their foundation. For, while
careful refining is an important factor in determining the quality of finished
motor oil, you must have a sound foundation to build on. Good oils can be made
only from good material —the finest oils can be made only from the finest crude!

From Pure Pennsylvania Grade Crude!

PENNSYLVANIA GRADE CRUDE
THE WORLD’S BEST FOUNDATION FOR MOTOR OILS

Experts know that Pennsylvania Crude
is better —they call it “The highest
grade crude oil in the world.” But only
Mother Nature knowswhy Pennsylvania
1s so superior. She made it better than
other crudes— just as she made some
kinds of cotton, and some kinds of rub-
ber, finer than others.

Nature gave to Pennsylvania Grade a
degree of “oiliness” found in no other
crude.She made it remarkably free from
impurities.

Add proper refining to this natural
high quality—you get finished oils that
are longer-lived and are more resistant
to heat. Throughout the world, these
oils are used for the hardest lubricating
tasks—inautomobile,airplane, tractorand
motor boat engines, in locomotive, tur-
bine and stationary machinery. Because

they give better service, longer service.

Try one of these oils in your auto-
mobhile! See how smoothly your engine
purrs, how powerful it is on hills—how
many more miles of super-lubrication
you get to a filling. For these oils effect
a better piston seal, élVC greater power,
reduce dilution, minimize gasoline con-
sumption. They make a motor last
thousands of miles longer.

The emblem shown below appears
on many different. brands of oil.
signifies that the oil 1s made entirely
from 100% Pure Pennsylvania Grade
Crude Oil. Every brand sold under
this emblem is bonded to protect you.
The individual brand or trade-mark is
your assurance of careful refining. Ask
for these oils—see how much finer they
are than oils made from other crudes!

© 1830, P. G. C, O, A

MAIL THIS COUPON TO-DAY!

z G’N
100%PURE

PENNSYLVANIA GRADE CRUDE OIL ASS°N
114 Center Street, Oil City, Pa.

Please sendmethe booklet,*“$1,000 Worthof Information on Motor Qil.”

C. 8-30

Name
\‘«\OJ!"/ Address
THE HIGHEST GRADE City

State

CRUDE OIL IN THE WORLD




b Roerat

56

- CORNS

GONE FOR GOOD

INSTANT SAFE RELIEF!

Dr. Scholl’s Zino-pads for corns and
tender toes end pain instantly, and
remove the cause—friction and pressure
of shoes. Once you arerid of corns, they
nced never come back if you apply Zino-
pads at the first sign of soreness from
new, or tight shoes.

Cutting your corns invites blood-
poisoning. Using harsh liquids or plas.
ters exposes the toes ito acid burn.
With Zino-pads you arc positively safe.
They are soothing, healing. Thin,
dainty, cushioning—easy to apply.

Sizes for CORNS,
CORNS BETWEEN TOES—CALLOUSES—BUNIONS

At all Drug, Shoe & Dept. stores—35c box.

DrScholl’s
Zmo-gads

Put one on=the in is gonel

Your Dog ¥ 7.

Won't Have -
FLEAS

- {f you use PULVEX, o TS A
the powder that 2 .

#ills fleas and keeps them off 14 days after a dusting.
Pulvex alone contains what U. S. Bulletin 897 declares
is the only powder substance that actually kills fleas.
When Pulvex is used, fleas never revive and reinfest
your pet. Harmless, even if swallowed by the
Non-irritating, odorless. Easy, pleasant to use.

Keep fleas off the pets your children play with and
out of your home. Give your pets a flea-free, scratch-
less summer with Pulvex. Ask for it today. At
drug stores, pet shops, 50c; or from
William Cooper & Nephews, Inc., Dept.
C-182 1925 Clifton Avenue, Chicago, IlL.

ULVEX

Jold on Money-Back Guarantee

Folks do notice vour nails, They’ll regard
vou more highly, if you keep your nails
always neat and well-trimmed, with Gem,
the pocket manicure. Quick and handy,
At all drug and cutlery stores. Gem 30c,
Gem Jr. 35¢ (watch-chain model).
The H. C. COOK CO., 2 Beaver St.
Ansonia, Conn.

WANT a new busi-
ness profession of

DOYOU: &

the trade you can
attend to? Then
becomca foot cor-

rectionist, and in a few weeks earn big income in service

fecs —not medieal nor chiropodyv—easy terms for home

training, no further capital nceded, no goods to buy, no

agency. Address

Stephenson Laboratory, 4 Back Bay, Boston, Mass.

"| 'was, I thought, a worried grin.

‘looking grim.
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ATouch of Romance

Continued from page 27

shook them vigorously at his admirers.
He was a professional, all right.

When Perley Ball entered the ring he
was greeted with shouts of derision. I
didn’t blame the crowd. Perley wore,
in lieu of fighting trunks, a pair of
faded blue bathing pants much too large
for him. His thin legs stuck out of
them like broomsticks, and his body
looked grotesquely stringy and frail. I
began to be really afraid for him.

He caught my eye and grinned. It
But
his nerve was all right. He paid no at-
tention whatever to the jeers of the
crowd.

The bell rang for the first round.
Perley came out of his corner like a
flash, caught Hawkins with a clean
right to the jaw and knocked him flat.
Hawkins was up in a moment. So were
the spectators. There was a roar that
shook the building.

A moment later the roar became a
shriek of frenzy. For Perley, his pipe-
stem arms going like flails, had knocked
Hawkins down again. This time the
favorite got up in a fury, rushed at the
human windmill before him, and shot
a hard left to Perley’s mouth. My
neighbor went back on his heels, shook
his head, spat out a tooth (“He hasn’t
many to lose,” I thought) and re-
turned to his pugilistic threshing. Just
as the bell sounded he floored Hawkins
for the third time. The crowd went wild.

Young Mr. Hawkins sat in his corner
He looked very grim.
His second whispered something into
his cauliflower ear. The fighter nodded,
scowling.

S THEY came out for the second
round I noticed that Perley was
breathing hard. I regretted the ciga-
rette I had given him. But he started
off again at his killing pace, evidently
trying to score a knock-out before he
caved in.

Hawkins was boxing now., He stood
off and let Perley swing at him. He
clinched and wrestled with the smaller
man. Then suddenly, in a neutral
corner, directly above where I was sit-
ting, he drove a terrific right into the
pit of Perley’s stomach.

It was a fair blow. There was no
doubt of that. But it was cruel; and
utterly paralyzing. Perley went back
against the ropes. His gloved hands
groped for their support. He hung
there, his head rolling, completely de-
fenseless, while Hawkins pounded his
stomach with both hands.

I could see the look of agony on Fer-
lev’s face. 1 jumped to my feet and
yelled: “Stop it!” The crowd took up
the ery, and an instant later the referee
stepped in and shoved Hawkins aside.

Perley’s limp body slipped gently to
the floor. He rolled over and lay un-
conscious at the edge of the ring. There
was no use counting him out. Hawkins
unquestionably had won.

Two men carried Perley to the dress-
ing-room. I followed them. They put
him on a cot, and one of them poured
water on his head out of a bucket. I
wet my handkerchief in the bucket and
wiped the blood from his lips. “I'm a
friend of his,” I said. “I'll see that he
gets home.”

Perley opened his eyes and looked up.

“How a’ ve,” he murmured weakly.
Then a sudden fear showed in his
glazed and staring eyes.

“Gimme my pants!” he said.

“You can’t get dressed yet, Perley.”

“Gimme my pants! [ put that twenty-
five dollars in my pocket, and I want to
see if it’s still there!”

we vk b na i

I drove him home at midnight. He
sat beside me in the car bent over, suf-
fering, his left arm hugging his belly.
But his right hand, thrust into his
trousers pocket, clutched the meager
fortune he had fought and bled for that
night.

SOME days later, walking along the
village street at dusk, I met Perley
coming out of Dr. Wynne’s house. It
was a cold autumn evening, with more
than a threat of winter in thé air.

“Hello,” I said. “How are you, Per-
ley?”

“My stomick,” he said, “still pains me
some. Didn’t want to go to the doctor,
but the woman, she made me. Doc says
I got to have treatment.” He locked up
at me with his twisted, toothless grin.
“Odd thing,” he said. “I cal'late the
doctor’s bill ’ll come to just twenty-five
dollars.”

“So you’re going to spend what you
earned by fighting,” I said, “on getting
over the effects of the fight?”

“No, I ain’t,” he answered. “I al-
ready spent the money on what I wanted
it for. Come along with me, and I'll
show you what ’tis,”

I walked home with him, to his crazy
old house in the meadow at the foot of
my hill. We did not go into the house.
We stood at one of the living-room
windows and looked in.

There, in a shabby, barren room that
once had been the pioneer Balls’ best
parlor, Perley’s wife sat in a chair be-
fore a table on which was a small radio
receiving set. She sat bolt upright, her
eyes closed, a faint smile on her thin
lips, listening to a voice that came softly
crooning out of space:

“As in the days of chivalry,
I swear by heaven about you,

Your brave and faithful knight DIl be,
Because I love you.”

The voice came out to us standing in
the chill twilight with a golden, mourn-
ful clarity. Its sentimentality was lost
in the bleak dignity of the earth already
congealing under the high frosty stars;
it became a note of tenderness brooding
over that lovely meadow.

“Second-hand machine,” said Perley,
“but it works good. Belonged to Jim
Horton, the ’lectrician. Jim wanted
twenty-five dollars for it, so I set out
to get the money. Cal’lated the woman’d
enjoy it, ’specially now that winter’s

comin’ on.”

I DIDN’T say anything. I was think-
ing of the night of the fight, and the

look on Perley’s face as he hung limp

on the ropes with Hawkins pounding

him in the belly.

“Your brave and faithful knight I'll be,
Because I love you-u-u.”

Perley pressed closer to the window.
His eyes shone suddenly in the light.

“There!” he said. “Ain’t that beau-
tiful?” )

“I think it is, Perley.”

“It’s a good machine.”

“But look here,” I said to him.
“You've still got to pay the doctor!
twenty-five dollars for mending your
guts.”

He stared for a moment longer at his
wife sitting in the house listening to
the song. Then he looked around at
me and grinned.

“Got that all fixed,” he said. “Made |
a trade with Doec Wynne tonight. I'm
goin’ to pay him by diggin’ him a nice,
new sewer.”

| Dubl or
INCOME!

If you want a larger income, a biggzer bank account
or more spending money, just clip this covpon for
details of the plan followed by Mr. George Welsh of
Ohio to make luxtra Cash in his spare time.

There is a profitable opportunity awaiting you right
in your own town as a special representative of
COLLIER’S, The National Weekly, and other Crowell
Publications. Send coupon for free outfit.

Chief of Subscription Staff, Desk 67-A

The (rowell Publishing Company

250 Park Avenue, New York City

Houw can I increase my income?

Name
Address
Toun.

State.

OPPORTUNITY
for BUSINESS MAN
..or SALESMAN

A responsible company owning Ameriean rights
to a tremendously suceessful Luropean inven-
. tion, is cxpanding its merchandising activitics
and has available in several states an exelusive
territory franchise granted with initial small
stock order.  The product has tremendous
appeal and wide marketing possibilities. It ix
practically without competition and the profit
margin is very attraciive. Not a house-to-house
proposition. For full details write or wire stating
present or past business experience and terri-

tory desired.
CINCINNATI, OHIO

] DURIVAN, INC.,
Scotts Greeping Bent

for Perfect Lawns/

Sod in six wecks. A rich, velvety stretch
of lawn that chokes out weeds before
they cap grow! A (ieep, thick, uniform
turf that's everlasting and that makes
your home a beauty «pot.
The New Super-Lawn

Instead of sowing seed. you plant stolons or the
chopped grass—and in a few weeks you have a
luxuriant |awn like 1be deep green pile of a Turk-
ish carpet. Read all about this unusual grass in
our illustrated booklet *‘Bent Lawns.’’ Mailed
on request. Fall is the best time to plant.

O. M. SCOTT & SONS CO.
391 Main Street, Marysville, Ohio

Corns

nd Corn Pains
instantly with Wizard Im-
proved Corn Pads, Cush-
ionegd, but not bulky.Oh,se
comfortable. Treated with
mercurochrome (HW&D).
Safe. 10c and 35¢ package.
Write for FREE sample.
Send your dealer’s name
and address.
Wizard Co., 1633 Locust, St. Louis, Mo.

MONEY FaR YQ(J

AT HOME

can earn good money-in spare time at

home making display cards. No selling or

canvassing. . We instruct you, furnish com-

plete outht and supply you with work.
Write to-day for free booklet. .

The MENHENITT COMPANY Limited
270 Dominion Bldg., Toronto, Ont.

MEDITERRANEAN

27th CRUISE, Jan. 31, $600—$1500

By palatial new S. 8. “LAURENTIC,” 19,000
tons; Madeira, Canary Islands, Spain (Granada),
Gibraltar, Algiers, Malta, Athens, Stamboul, 12
days in Egypt and Palestine; Italy, Riviera,
Cherbourg, Liverpool, New York.

Frank C. Clark, Times Building, N. Y,
INVEST YOUR LEISURE HOURS

in good magazine reading. Our sales representa-
tives are highly trained, bonded experts, courteous
and trustworthy. They know ail magazines thor-
oughly and can meet your needs exactly—at lowest
possible prices. You eliminate all risk when you

buyyourmagazinestromourrepresentative. When
he calls, have him show you his bond credential.

PERIODICAL SALES Co., Chicago

NEW.EXTRA.MONEY.PLAN

new an ive idea for getting orders : Hertc!
Personal Christmas Cards, $2 to$5hourly. Salegoutfitfree.
Noexperiencenceded. Full orsparetime. Weekly pay-—earn=
ings start first hour. Monthlybonus checks, too, Writenow!
John A. Hertel Co., 318 W, Washington, Dept. 8572Chicago
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"Uneasy Lies the Head~”

By THE GENTLEMAN ATTHE KEYHOLE

ARSH things are said about
H President Hoover in Washing-
ton and reports reaching here
from the various states indicate that
criticizing the President is one of the
favorite indoor sports. The million-
aires of Wall Street blame all their
troubles on him and if you call in a
workman to do some job around the
place the chances are he will say to
you, “What’s the matter with Hoover?
He doesn’t seem to know what to do.”
The idea that all is not well with the
administration seems to have pene-
trated every rank of society. The fall
of the President from his eminence of
a year and a half ago to his present
state is only to be compared to the fall
of Wilson from his greatness of the war
days to the pitiable unpopularity of his
last few months in the White House.
The detraction to which he is subjected
is only comparable to that which was
visited upon Cleveland when the panic
of 1893 descended upon the country in
the midst of his second administration.
There is no justice in it at all. The
country insisted upon overestimating
him. It built up its idol of huge pro-
portions and now it will see nothing
but the feet of clay. No one could be
quite the superman it made Mr. Hoover
out to be. And no one who has done all
the things that Mr. Hoover has done
could be quite so incompetent as it now
believes him to be.

The people, in their estimate of Pres-
idents, always go to extremes. Few
Presidents who are overpraised escape
the inevitable dispraise that follows.
Circumstances have made the reaction
quicker and more violent with Mr.
Hoover. A depression is, of course, the
great destroyer of Presidential popu-
larity.

Man vs. Superman

I suppose the best protection against
excessive adulation and its inevitable
penalty, excessive contempt, is the pos-
session of certain human qualities which
remind the public that its great man
is after all only another such as the
rest of us.

A sense of humor, including the abil-
ity to laugh at himself, is helpful too.
Doing things the way other people do
them makes people realize that a Presi-
dent is like the rest of us. Mr. Cool-
idge was “ornery,” everybody knew his
like. It was not he that was great; it
was the things that he did that were
great, and it was just a run-of-the-mine
man like ourselves that did them. Al
Smith, if he had been President, would
still say “raddio,” reminding us that,

like the rest of us, he hadn’t had too
much schooling.

But Mr. Hoover has too many virtues,
There isn’t anything that you can
whisper about him to remind yourself
and vour neighbor that he too is flesh
and blood. e is stiff, self-conscious,
remote, without warmth. He is a per-
sonification rather than a person. Then,
too, he makes mistakes. He started out
with the reputation of being a “super-
man.” And the specifications of his ad-
ministration were those of a super-
administration.

Steam-Shovel Politics

Why must he have three secretaries
instead of the usual one, except that his
was to be no ordinary administration?
Why did he appoint so many commis-
sions except that all the mistakes of
the past were to be corrected in short
order?

So the fall was very great.

A friend of mine, who uged to be one
of Hoover’s trusted advisers, said to
me, “I see him every few days. We
talk to each other on the most confiden-
tial terms. Yet I never have ventured
to call him Herbert and he never has
called me Bill.” What hold in a dire
moment has such a man upon the pub-
lie?

Fnvy is at the bottom of a good deal

of the present detraction. The equal-
itarian spirit of a democracy resents
the greatness of the man that it makes
great. Envy hides itself when the bally-
hoo is working. But it is on the watch
for its opportunity to destroy.
- Business conditions ave the chief oc-
casion for the decline and fall. But
there is a weakness in the man himself.
He is a great man with a steam shovel
set to dealing with human wills and
emotions. No one makes an entirely
successful President who isn’t an ex-
pert politician, as, for instance, Cool-
idge or Roosevelt. Mr. Hoover is
working in a medium which he does
not understand. He is vitally interested
in the political consequences of what-
ever he does and he is not qualified to
judge those political consequences. This
makes him uncertain and indecisive.
All kinds of men have got by in the
Presidency—with good luck. But Mr.
Hoover has had bad luck.

He may come back, as his friends say.
Mr. Cleveland came back, after he ve-
tired from office. Myr. Taft came back,
after he too had retired. Mr. Hoover
has a year and a half in which to come
back before the next election will be
coming on us,
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Cork 48 @ product
vital to indusiry,
AT LEFT—har-
vesting cork in
Spain. BELOW—
8. E. Conybeare,
Agst. General
Manager, Arm-
strong  Cork  Co.

LEADERS or TODAY

ARe THE . C. S. sTUDENTS OF YESTERDAY

Many of the biggest names in the alumni
roster of the International Correspondence
Schools belong to men who enrolled in their
teens—who supplemented a scanty elemen-
tary education by means of home study.

The career of Samuel E. Conybeare offers
a contrast to this type of training.

Here is a man who not only held a college
degree but had spent years in graduate work
and teaching before he ever thought of a
correspondence course, and who, at thirty,
made his I. C. S. study a stepping-stone to
a brilliant business success.

S. E. Conybeare was the son of a country
minister, He helped pay his way through
Coe College, in Cedar Rapids, Iowa, by
campus news reporting. He taught three
years in Cedar Rapids High School and
then received an appointment as principal
of the Boon Itt Memorial Institute, in
Bangkok, Siam. After two years in the Orient
he returned to Jowa State College, and
became Assistant Professor of Journalism.

It was several vears later, while he was
editing farm papers for a publisher in
Springfield, Massachusetts, that Mr. Cony-
beare determined to break into the field of
advertising. One momentous day he clipped
an I. C. S. coupon and mailed it to Scranton.

The course was just what he knew he was
after, and his trained mind rapidly assimi-
lated the details of advertising procedure,
Setting what may well be a record, he went
through the Complete Advertising Course
of the International Correspondence Schools
in less than five months,

As he himself says, “What that course
gave me was a familiarity with the to0ls of
advertising without which T might never
have had a chance to enter the business.”

He answered an advertisement, giving

his I. C. 8. training as a part of his quali-
fications for an advertising position, and
within a few months he had joined the
Armstrong Cork Company, of Lancaster, Pa,

‘Three years later, in 1920, Mr. Conybeare
was made Advertising Manager of that
great company, one of the largest advertis~
ers in America. He has built up, in the last
decade, an advertising department that is
regarded as a model for large manufac-
turing organizations, covering as it do€s not
only periodical advertising but direct-by-
mail advertising, radio programs and all
forms of sales promotion.

Early in 1930 he relinquished his adver-
tising duties to become Assistant General
Manager, in charge of the Cork Division,
and a part of his work today is the develop-
ment in national industry of new uses for
cork as a great basic product.

For years the name of S. E. Conybeare
has been prominent in advertising circles.
He has served as President of the Associa-
tion of National Advertisers. He has been
a director of the Audit Bureau of Circula-
tions and of the national Direct Mail Asso-
ciation, as well as a member of the Jury
of the Harvard Advertising Awards,

And when young men without experience
ask him how they can get into advertising,
he tells them a little of his own story and
suggests first of all a course of home study.

No matter how complete a man’s educa-
tion may be, there come times in his career
when the lack of some specialized form of
knowledge may block his path to success.
The hundreds of business and technical
courses of the I. C. S, offer a quick and sure
means of acquiring this knowledge. At
home, in spare hours, every ambitious man
can prepare himself for the big opportunity
ahead, through this “Universal University.”

INTERNATIONAL CORRESPONDENCE SCHOOLS, Scranton, Pennsylvania

I Business Managemont
[ Industrial Munagement
L3 Personnel Management
[ Trattc Management,
[JAccounting and C, I, A
’ Coaching

[ Cost Aecounting
[} Bookkeeping
Jalesmanship
fial A

[] Spanish
[J French

O Tlectrical Engineer

L Biectrie Lighting

[J Mechanical Engineer
£ Mechanical Draftsman
L] Machine Shop Practice
£ Railroad Positions

(1 Gas Insine Operating
O Civil Engineer

] Mining

(] Surveying and Mapping
(] Plumbing and Heuting
[ Stean: Kugineering

Occupation

TECHNICAL AND INDUSTRIAL COURSES

1t you reside in Canade, send this coupon to the International Correspondence Schools Canadian, Ltd., Montreal

m— S Tt S M (— | — — ————— — i Tt ——— o o— P S S Al Ty Bt Mttt M S S SRS S b s

INTERNATIONAL CORRESPONDENCE SCHOOLS, Box 4074-B, Scranton, Penna.

V’Vithogt cost or obligation, please send me a copy of vour booklet, “Who Wins and Why,” and
full particulars about the subject defore which I have marked X:

BUSINESS TRAINING COURSES

J Advertising

L[] English

L3 Business Correspondence
[ Show Card and Sigu

b Lettering

[1 Stenography and Typing

[ Civil Serviee

1 Railway Mail Clerk
] Grade School Subjects
{} High School Subjects
[ Mlustrating

[ Cartooning

[ Radio {30 Architect

L1 Architects” Blueprints
L] Contractor and Builder
[ Architectural Draftsman
{1 Conerete Builder

{7 Structural iingineer

{1 Chemistry

] Pharmacy

[J Automobile Work

L} Aviation Engines

1 Agriculture and Poultry
{1 Mathematics

The Business Leaders of TOMORROW are the I. C. S. Students of TODAY



