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Will you 
live too long 

or die 
too soonl 

These two possibilities everyone must face— 
either that he will die too soon, while others 
are yet dependent upon him; or that he will 
outlive the period of his own earning ca­
pacity, and become dependent himself. 
There is no escaping the facts. But there is 
a way to provide against either possibility. 
By getting aside a small part of your present 
earnings, you can acquire a policy in the Postal 
Life Insurance Company that will protect yaar 
dependents against untimely loss of your support, 
and at the same time, help you create a substantial 
estate for your later years. This is the modern idea 
of insurance, to give the two-fold protection every­
one needs. 

Distinctive Economies for 
Postal Policyholders 

In the Postal Life Insurance Company you not only 
enjoy the security of this complete protection, but 
also its distinctive economies, through the 
Postal's method of doing business direct with the 
individual. 
By eliminating the agent's commission the Postal 
Life Insurance Company effects substantial savings 
on every policy i t writes. This saving is passed on to 
the policyholder to reduce the cost of insurance. 
You are paid a 

Guaranteed Commission Dividend 
of 9Vi% of Premiums 

plus additional dividends as earnedl This applica­
tion of advanced business methods to the writing of 
insurance has attracted friends everywhere among 
the intelligent, independent-minded. Its 25-year 
record of steady growth reflects public appreciation 
of its service in a most important field of activity. 
Why not consider its way of doing business your­
self? Share in its economies while you get the benefit 
of the best protection. 

It Is Easy to Deal Direct 
Merely rnail the coupon below. You will receive full 
information which you can consider in the privacy 
of your home, a t your leisure, uninfluenced by 
solicitation. You will deal direct with the Company. 
The help and advice of its expert officials are a t your 
service. Thousands avail themselves of this modem 
insurance service every year. Mail the coupon now 
and get the facts. (Please be sure to give your age, 
occupation, and exact date of birth.) 

POSTAL LIFE 
INSURANCE CO. 

i-'l 

POSTAL LIFE 
BUILDING 
OWNED 
BY T H E 
COMPANY 

%. J ' 

Postal Life Insurance Company F.-3-31 
511 Fifth Avenue, New York 

Without obligating me, please send full insurance 
particulars for my age. 

Name 

Address 

Occupation 

Exact date of birth 

Amount 

The Uses of Adversity 

by DOMALD REA HAI¥SOIV 

WL ANY are the lessons taught by 
adversity, and if those lessons taught to 
business men and investors in this era of 
economic depression are retained, the 
present period of distress will not have 
been suffered in vain. We learn only by 
experience, particularly in the field of 
business, and our economic evolution 
from a nation of primitive agriculturists 
to a stage of highly complex industrial 
organization has been chiefly through the 
trial and error method. As a nation, we 
are not noted for being particularly 
credulous; nevertheless, it is a national 
trait that we are wUling to try anything 
once. The evolution of our currency 
system from the worthless " Continentals" 
of the days of Alexander Hamilton to the 
present efficient system of Federal Re­
serve notes backed by a reasonable gold 
cover has been achieved at the cost of 
monetary panics, business depressions, 
and all the attendant woes that accom­
pany them. We made the serious mistake 
of listening to the siren call of bimettal-
ism, of a silver standard in the ratio of 
sixteen to one; and we paid for it with 
five years of industrial stagnation in the 
early 1890's. 

We have gradually learned, through the 
storm and stress of industrial labor dis­
putes, that when machinery displaces 
hand labor, it creates more jobs than it 
displaces, in the long run, and that it 
contributes to a higher standard of living. 
This is beyond dispute to-day. The 
humble workman in his cottage has 
running water, electric lights, better sani­
tary conditions, probably a radio, and 
quicker access to transportation than the 
industrial princes of the pre-industrial 
revolution days. But evolution brings its 
new problems. They must be tried and 
tested. And we are now in the throes of 
these economic trials. 

To go back no further than the last 
period of depression: What were the 
problems that arose in 1921, and what 
were the lessons derived from those prob­
lems? They were many. At that time such 
questions as price fixing, government 
control of railroads and utilities, Federal 
Reserve policy, income-tax procedure, 
wages, and many other problems were the 
live issues of the day. 

During the war, price fixing was 

adopted as more or less of an emergency 
measure by the United States Govern­
ment in order to facilitate the conduct of 
the war to a successful conclusion. Wheat 
was stabilized around $2.25 a bushel, 
steel prices were pegged, and a more or 
less artificial basis was forced upon many 
commodities due to the complete dis­
location of the usual equilibrium between 
supply and demand. After the emergency 
passed, a full year's crop was harvested on 
the fixed price basis, notwithstanding the 
fact that the crisis was over and con­
sumption was far below the highly stimu­
lated production. Unfortunately, this was 
one lesson that was not thoroughly 
learned. The farmer had had a taste of 
$3.25 wheat and liked it. He was not will­
ing to let it go without an appeal to the 
government, and farm rehef has been a 
perennial political problem ever since. 

British rubber producers conceived the 
idea of taxing excess rubber produced 
beyond an arbitrary level to a point where 
production was stifled. They did succeed 
in sending rubber to extraordinary prices, 
but Dutch rubber growers simply expand­
ed their output and the market was soon 
glutted. Brazilian coffee growers thought 
they had solved the cofî ee price problem 
when their government withheld a certain 
proportion of the output in order to 
stimulate prices. But the high prices 
stimulated producers to greater efforts 
and that market became glutted. Copper 
producers thought they had solved the 
problem of stabilizing prices when they 
attacked it from the production end; but 
they soon found that consumption can 
fall off much more rapidly than producers 
are willing to curtail, and huge surplus 
stocks of that metal accumulated. We 
failed to learn the lesson that price flxing 
and other kinds of tampering with the 
natural law of supply and demand were 
futile in 1921, and we have had another 
vivid demonstration of their uselessness 
in 1930. 

T H E KAIEBOADS 

JiiLEVBN YEAES ago government 
control of the railroads and public utilities 
was a live issue. To prevent an utter 
collapse of the financial position of the 
carriers in 1918 the government operated 
the roads, guaranteeing earnings and 
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credit. The physical condition of the rail­
roads became impoverished. Engine fail­
ures were common, transportation block­
ades were frequent, car shortages were the 
rule. Consumers were crying for deliveries 
and bidding goods prices up. A shortage 
developed on consuming ends and over­
production on producing ends. Then when 
the carriers were restored to private 
ownership and goods began to move to 
their destinations, prices collapsed, can­
cellations of orders were enormous, and a 
depression was on. We learned a costly 
lesson in government ownership. The reac­
tion went far in the other direction, yield­
ing the Transportation Act of 1920, with 
its requirement that railroads be merged 
in large systems, and its establishment of 
the principle that the railroads shall be 
permitted rates that will yield a fair 
return on the investment of capital. The 
Interstate Commerce Commission has 
never fixed rates that would yield the 
prescribed return, but there has been 
some progress in that direction. 

After the Armistice the Treasury De­
partment faced the problem of issuing 
new loans. To facilitate these issues and 
secure a low interest rate, pressure was 
brought upon the Federal Reserve Board 
in 1919 to maintain a lower rediscount 
rate than market conditions warranted. 
This artificial ease in credit greatly ac­
celerated the inflation in commodity 
prices then under way. This lesson has not 
yet been learned as well as many Federal 
Reserve critics would have it, some of 
them holding that the cheap money policy 
of 1927 was one cause of the inflation in 
security prices in 1928 and 1929. But the 
principle that Federal Reserve policy 
should be dictated by the Federal Reserve 
Board, and not by political considerations, 
seems to have become well established. 

In 1920 business men were caught with 
enormous inventories at high prices. 
These inventories were commonly mort­
gaged at the banks and the ensuing de­
flation of prices crippled many industries. 
That this lesson was taken to heart is best 
indicated by the fact that inventory 
problems were not at all common in 1930 
when commodity prices went through 
another period of drastic decline. Another 
lesson was also derived from this experi­
ence. Business men saw the wisdom of 
getting into a strong cash position, re­
ducing bank loans and paying off funded 
debt while the business skies were bright. 
Most of the major industrial corporations 
took occasion to sell stock during the 
boom and to strengthen their cash posi­
tions. The scarcity of big corporation 
failures in 1930 may be attributed to these 
precautions. This is a sign of progress. 

TAXES 

A N O T H E B LESSON that was learned 
in 1920 was that high surtaxes imposed by 

55,000 
Customers Added in 1930 

T HE Associated System now serves 1,428,318 customers 

in 26 States, Canada, and the Philippines. 

Service to domestic customers is little affected by indus­

trial depressions. In the industry as a whole, this class used 

14% more electricity in 1930 than in 1929. 

Addition of three popular appliances, radio, range, and 

refrigerator, increases use of electricity in the average 

home by nearly 400%. During 

1930 the Associated System sold 

24% more electric and gas ap­

pliances than in 1929. 
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To invest, or for information, write 

Associated Gas & 
Electr ic System 

61 Broadway, New York 

For Your 
Foreign Trip 

'T'O HAVE your travel funds in convenient and 
safeguarded form take a Guaranty Letter of 

Credit with you. 

It will assure to you also the courtesies and 
varied services of our foreign offices and of our 
banking correspondents in every accessible sec­
tion the world over. 

Obtainable at banks throughout the country 
or from this Company direct. 
Booklet ''Banking facilities in Europe" on reqttest 

G u a r a n t y T r u s t C o m p a n y 
of N e w York 

140 Broadway New York 

* * 

A 
B A N K of N E W YORK 
& TRUST COMPANY 

Capital, Surplus and Undivided Profits 
$20,000,000 

48 WALL STREET 
NEW YORK 

Uptouin Office: Madison Ave. at 63rd St. 
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