
W L. DOUGLAS 
•fflJS-'&OO SHOES 2ES« 

Special Shoes $1 n n n II Special Shoes $^ OQ 
Hand Workmanship " " r " * ^ ^ II TStylish and Durable U . l / l / 

TStylish and Durable 
FOR MEN JiNn WOMEN 

THE S T A M P E D PRICE I S W . L . DOUGLAS PERSONAL GUARANTEE 
THAT THE S H O E S A R E A L W A Y S W O R T H THE PRICE P A I D FOR THEM 

YOU CAN ALWAYS 
SAVE MONEY BY WEARING 

W L DOUGLAS SHOES 
SOLD DIRECT FROM FACTORY 

TO YOU AT ONE PROFIT 

- ^ ^ 

They are the best kno.wn shoes in the 
world. Sold in 107 W.L.Douglas stores, 
direct from the fad:ory to you at only 
one profit, which guarantees to you the 
best shoes that can be produced, at the 
lowest possible cost. W.L.Douglas name 
and the retail price iire stamped on the 
bottom of all shoes before they leave 
the factory, which is your protection 
against unreasonable profits. 

W. L. Douglas shoe!! are absolutely the 
best shoe values for the money in this 
country.Theyaremadeof the best and 
finest leathers that money can buy. 
They combine quality, style, work
manship and wearing qualities equal 
toothermakessellin:;athigherprices. \i^ 'fS^HIta.KnsiKnn 
Ihey are the leaders mthe fashion 
centers of America. The prices are the same everywhere; 
they cost no more in San Francisco than they do inNewYork. 

W. L. Douglas shoes are made by the highest paid, 
skilled shoemakers, under the direction and supervision 
of experienced men, all working with an honest deter
mination to make the best shoes for the price that 
money can buy. 

C A I I T I 1 ^ IVI Insist u p o n hav ing W. L. 
M U I I %J Vi Douglas shoes . T h e n a m e 

a n d pr ice is p la in ly s t a m p e d o n the sole . B e careful 
t o s e e that it had n o t b e e n c h a n g e d or mut i la ted . 

W. Ii. Douglas shoes aije for sale by over f/f/ fjf ^ , 
9O00 shoe dealers besides our own stores. riM^jSrP'i-CAr^^ii 
If your local dealer cannot supply you, ' ^ 7 
take no other make. Qider direct from President Cr 
the factory. Sendtorbooklet telling bow W, i, Douglas Shoe Co., 
to order shoes by mail, |postage free. jgj gpark St., Brockton, Mass. 

^ ^ ^ ^ny Boy or Girl Can Earn 
Money in Spare Time 

f-l 

Make 
^^ Us Prove 
That You Can Hear! 

We do not expect those who are hard 
of hearing to take our word that the 
Aeousticou will make them hear clearly 
once more—No one's word should he 
taken for that. We do expect, however, 
that for their own individual satisfac
tion, before giving up in discouragement, 
they will permit us to loan them the 

1921 Acousticon 
For 10 Days' FREE TRIAL 

No Deposit—No Expense 
400,000 delighted users have given us this per
mission to their relief and proiit. Most of 
them had tried many other aids and treatments 
without avail—But the Acousticon has patented 
features which cannot be duplicated. So dis
regarding your past experiences, write for your 
free trial today. 

Dictograph Product s Corp. 
1303 Canaier Bldg. New York City, N. Y. 

IF there are boys or girls 
in your family, why 

not encourage them to 
become Outlook salesmen 
in your neighborhood ? 
This outdoor work is good 
fun and is excellent train
ing for a business career. 
We supply all necessary 
materials to start this 
work, and furnish com
plete suggestions as to how 
to proceed. No investment 
or experience is required. 
If a youngster is old enough 
to play marbles or spin a 
top, he is old enough to 
earn his own spending mo
ney selling The Outlook. 

î ddress applications to Carrier Department 
THE OUTLOOK COMPANY 
tl Fourth Avenue New York 

THIS WEEK'S K 
OUTLOOK 

A WEEKLY OUTLINE STUDY 
OF CURRE'NT HISTORY 1 

BY J. MADISON GATHANY 
SCAKEOKOVSH ScHOOl, ScAEEOEOOeH-ON-HuDSON, N . Y . 

Ireland 

IN las t week 's Outlook, the issue ofl 
March 30, t he first art icle in Mr. 
Scarborough's r a the r unusua l corre

spondence from Ire land appeared. Oni 
another page in th i s week's issue we 
find fur ther correspondence on the same 
subject. I n answer ing the following 
questions both of these art icles should i 
be studied. 

How do you in te rp re t the following i 
s ta tement , found on page 505 of last 
week's i ssue: "If t he tu rbu len t isle were,, 
say, as far away from Whitehal l asi 
Mesopotamia, i t is very probable t h a t I 
some sort of set t lement would long si'&cei 
have been reached"? 

"Who is Sir Horace P lunke t t ? What isi 
h is a t t i tude on the I r i sh question? Com-i 
pare h i s ideas on t h i s question withi 
those of Sir E d w a r d Carson. Wha t isi 
your opinion of t he posi t ion t aken byi 
each? 

How old is the I r i sh problem? What 
relat ion had the following m e n to i t : 
Henry I I , Henry VII I , Cromwell, Will 
i am I I I , Wil l iam Pi t t , Daniel O'Connell, 
Gladstone, Parnel l , and John Redmond'" 

W h a t is the substance of anti-lrishi 
legislation on the p a r t of Great Br i ta in 
up to 1800? Can you show by numerous 
definite i l lus t ra t ions t h a t England hafc 
experienced a change of a t t i tude toward 
I re land since 1800? 

W h a t was 'Fen i an i sm? Who organized' 
th i s movement? W h a t comparisons can 
you m a k e between i t and Sinn F e i n ' 

Could I re land to-day be enjoying the 
benefits of const i tut ional self-govern 
ment w i th in t he Br i t i sh Empi re as do 
Canada, Aust ra l ia , and New Zealand'' 
If so, why isn ' t she? 

An exceptionally fair-minded presenta 
t ion of t he I r i sh quest ion may be foun( 
in Chapter XIV of "Modern and Con 
temporary European History," by J . S! 
Schapiro (Houghton MiSlin). A ver 
readable and unbiased volume on thi 
I r i sh problem is Turne r ' s "Ire land am 
England" ( C e n t u r y ) . S t imula t ing rea« 
ing on th i s quest ion will also be foun 
in "Red Ter ro r and Green," by Richaa 
Dawson ( D u t t o n ) , and i n "I re land—A 
Enemy of the All ies?" by R. C. Esco 
flaire ( D u t t o n ) . 

Cardinal Gibbons I 
W h a t is t h e mean ing of the w d 

Cardinal? W h a t i s t he function of I 
College of Cardinals? " 

W h a t a re t he leading facts in the e 
clesiastical record of Cardinal Gibbons 

I n wha t respects did t he Cardinal hel 
P ro tes tan t s and Catholics to unders tan 
each other be t te r? How valuable do yo 
consider t h i s phase of h i s work? 

Did Cardinal Gibbons prove t h a t 

1 These questions and comments are desigm 
not only for the use of current events class/ 
and clubs, debating societies, teachers of hiai* 
and English, and the like, but also for fM 
sion in the home and. for suggestionsgi 
reader who desires to study current-'"" 
well as to read about them.—The •" PRODUCED BY UNZ.ORG
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.r lo. . - ^.j. ĵ -uju. ivoman Catho
l i c and a loyal American? What specific 

^i l lustrat ion can you give in support of 
your answer? 

What outstanding characteristics and 
aptitudes did Cardinal Gibbons possess? 
Are such characteristics and aptitudes 
beyond the possession of ordinary peo
ple? 

In what respects is America and the 
whole world poorer for the death of 
Cardinal Gibbons? 

Book Table : "A Remarkable 
Portrai t" 

Do you find anything new in what 
Mr. Lansing tells us about President 
Wilson? If not, of what value do you 
consider Mr. Lansing's book? 

Mr. Lansing was very much opposed 
to the Versailles Treaty and the French-
British-American Alliance. Is he to be 
respected or condemned for signing these 
documents? Would Mr. Lansing have 
done himself more credit if he had re
signed as a Peace Commissioner and 
thus have had no part in these arrange
ments? 

There are those who gravely doubt the 
wisdom of Mr. Lansing publishing his 
book on the peace negotiations. Among 
oth-er things, such believe that he should 
have waited for time and the official 
correspondence for the vindication of 
his attitude and action. Was it Mr. 
Lansing's duty to interpret his own ac
tion and President Wilson in his rela
tion to the Peace Treaty? 

A Criminal's Jaunt to 
Washington 

Do you think Attorney-General Daugh-
nrty did right in allowing Mr. Debs "to 
eave the Federal penitentiary and go to 
A'^ashington? 

What matters would you take into 
jonsideration if you were in position to 
arrant pardons? Do any of these fit the 
•ase of Mr. Debs? 

From the standpoint of expediency, is 
here anything to be said in favor of 

oardoning Debs? 
If President Harding should pardon 

Oebs, should anybody be forced to re-
nain in jail? 

The Red Wolf in Russia 
What is your explanation of why 

3viet Russia proposed that trade reta
ins between itself and the United 
ates be established? 
Have we any right to dictate, or to 
ggest, what kind of government Rus-
! shall have or what attitude that gov-
jiment shall hold toward private prop-
ty? Is it any concern of ours whether 
c government to which the Russian 
opie submit is a government that 
30gnizes no law except its own or 
lether it regards itself bound by ordi-
ry international relationships? 
Js every American citizen now at lib-
iy to ship goods to Russia? Have we 
consulate system in Soviet Russia? 
e consuls indispensable to interna-
mal trade? 
Two valuable books to read in con-
otion with this topic are "Foreign 
change Explained," by F. Escher 
facmillan), and "Free Trade,, the 

'ff, and Reciprocity," by F. W. Taus-
|Macmillan). 

^uild a Home—TSlow! 
Lumber prices are down. This is the time 
to build. Enjoy freedom from further high" 
rents. Every month's rent put into a home \ 
of your own is a permanent investment in 
economy, comfort, satisfacftion. 

Arkansas Soft Pine 
is a building wood of extraordinary utility. 
It includes every item for frame and struc' 
ture—it furnishes an interior woodwork of 
individual character and beauty. 

Full particulars in our free literature. A^^ 
for it. Then see your lumber dealer. He can 
supply you. 

Arkansas Soft Pine is obtainable East of the Rockies 

Arkansas Soft Pine Bureau 
446 Boyle Building 

Little Rock, Arkansas 
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OUR SERVANT™ v 
THE PASSENGER A U T O ^ 

MOBILE 
BY ALVAN MACAULEY 

THERJ3 is an old proverb to the ef
fect that you can "Give a dog a 
bad name and hang it." During, 

the last few months the automobile in
dustry has been more or less in the situ
ation of such a dog, and one of the prin
cipal reasons has been that there hasi 
been given to it the bad name of "lux
ury." People did not like to see ai 
"luxury," In these times of stress, ab 
sorbing the worl^men, money, and raw 
material that have gone into the auto 
mobile. 

This estimate of the automobile, how 
ever, while it was correct iive years ago 
has long since ceased to be true. Thi 
last five or six years have seen a com 
plete change in the status of the pas 
senger car. What was once a rich man'; 
toy has now become one of the mos; 
valuable of our economic servants am 
one that is, if possible, giving greate 
service to the poor man than to the rich! 

The best test of the service renderei 
by any man or any product from ai 
economic view-point is whether it "earn: 
its keep," whether it increases the pro 
ductive power of the man who buyt 
and uses it, whether it permits him t( 
do enough more work to pay for itsel 
and leave him a profit. No product tha, 
does these things is a luxury and no in 
dustry that supplies products of tha, 
kind is a parasite. The bigger the profii 
that is left above the cost, the greate' 
is the utility of the industry and tin 
greater are the amounts of public sui 
port, material, money, and labor whicj 
it pays the public to give it. 

Those of us who have kept in clos' 
touch with the automobile industry hav< 
long realized that the passenger ca 
has become, not a luxury, but an ec( 
nomic servant. There is no need of coi 
sidering the truck in this discussioi 
for its economic utility is already reco! 
nized, but statistics recently compilei 
show that the passenger automobit 
itself is paying many times its cost 01 
a pure dollar-and-cents basis. 

These figures were gathered by thi 
National Automobile Chamber of Con 
merce through a questionnaire sent 
thousands of automobile owners at ra 
dom all over the country. They she 
several things. 
• In the first place, they indicate tb' 
the average passenger automobile h 
increased the working capacity of 
owner by 56.7 per cent; and that 1 
average man with an automobile h 
56.7 per cent larger earning capacity, 
worth 56.7 per cent more in econon 
value to the community. These figure 
translated, mean that the eight millr 
passenger cars in use in the UnitI 
States in 1920 added the equivalent 
more than four and a half millic 
workers every day to the Nation's pi 
ductive forces. This is hardly a luxui 

There were produced in America la 
year nearly two million passenger aui 
mobiles. Since they will increase ti 
productive power of their buyers, 
means that the industry contributed 
America during the year the equivalf 
of a productive force of 1,140,000 1 
Also, since these cars will last beiJ 
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