
not the contents. 
But all this is nitpicking. The book re- 

mains a worthwhile investment and it is 
hoped that many more similar ones get 
published-and not just on U F O s .  
Chances are that this will indeed be the 
case: the publisher, Prometheus Books, 
has started a Critiques of the Paranormal 
Series, headed by Dr. Paul Kurtz, who is 
connected with the Committee for the 
Scientific Investigation of Claims of the 
Paranormal. This committee has ex- 
ploded the blatant hoaxes of the 
charlatans von Daniken and Uri Geller. 
Robert Sheaffer, incidentally, is a 
member of that organization’s UFO sub- 
committee. 

Armando Simbn is a research psychologist. 

Mandatory Vehicle 
Inspections Under Fire 

Vehicle Safety Inspection 
Systems: How Effective? 
By W. Mark Crain. 
Washington, D. C.: American Enterprise 
Institute. 1980. 70 pp. $4.25 paper. 

Reviewed by Brian Summers 

t all seems so‘obvious. Mandatory ve- I hicle inspections mean safer cars. 
Safer cars mean fewer accidents. Any- 
one who challenges mandatory vehicle 
inspection must be a misanthrope. 

Or an economist. W. Mark Crain, 
associate professor of economics at 
Virginia Polytechnic Institute, compared 
the accident records of states that have 
mandatory vehicle inspection programs 
with those that don’t have such pro- 
grams. He found “no evidence that ve- 
hicle inspection systems are effective in 
reducing highway deaths or accidents.” 
Crain reached this conclusion through 
statistical analysis. He compared state 
accident records (death rate, nonfatal in- 
jury rate, nonfatal accident rate) with 
nine variables: (1) the existence and 
nature of inspection systems, (2) popula- 
tion density, (3) median family income, 
(4) fuel consumption, ( 5 )  ,federal high- 
ways, (6) population age, (7) procedure 
for driver’s license renewal, (8) alcohol 
consumption, and (9) minimum damage 
required for reporting an accident. Only 
the first, the existence and nature of 
state inspection systems, yielded 
counterintuitive results. 

Crain offers two possible interpreta- 
tions of these results. First, periodic in- 
spections don’t improve the inherent 

safety characteristics of vehicles. Sec- 
ond, periodic inspections do make 
vehicles safer, but this potential for im- 
proved highway safety is dissipated by 
adjustments in driver behavior. 

The former interpretation is supported 
by several types of evidence. First, only a 
small portion of highway accidents-2 to 
6 percent-are conclusively attributable 
to mechanical defects. In addition, no 
single mechanically related factor stands 
out as a cause of accidents. Thus, diag- 
nostic attention cannot be concentrated 
on particular problem areas. Finally, as 
several studies have shown, the detec- 
tion rate of real defects is often less than 
50 percent. 

The role of incentives is particularly 
important in Crain’s analysis. In the 
absence of mandatory inspection, vehicle 
owners certainly have incentives for 
maintaining their vehicles. They also 
have incentives to seek out inspection 
stations that ignore borderline defects. 
Inspectors have incentives to minimize 
“hassling” and to “discover” non- 
existent defects. 

Adjustments in driver behavior are dif- 
ficult to document, but Crain offers two 
plausible possibilities. The first (drawing 
on the work of economist Sam Peltzman) 
is that the perception of safer cars leads 
to more risk taking by drivers. The sec- 
ond is a belief by drivers that govern- 
ment responsibility for safety main- 
tenance makes cars safer and thus less in 
need of maintenance attention. 

Incentives also play a role in identify- 
ing the supporters of mandatory periodic 
inspection: 

The theory of economic regulation 
which stresses the gains to special in- 
terests offers useful insights here, a 
point of particular interest because the 
theory has been developed primarily in 
the analysis of economic regulation and 
has not been applied to social regulation 
(including consumer-protection regula- 
tion). This special interest approach 
would predict that the primary pro- 
ponents of a nationally standardized in- 
spection program are those trade asso- 
ciations of industries involved either 
directly in providing inspections or in- 
directly in manufacturing and distribut- 
ing vehicle parts and accessories. 

This, Crain shows, turns out to be the 
case. The supporters of government 
regulation are the special-interest 
beneficiaries, not the general public. 
Shouldn’t that be obvious? 

Brian Summers is a member of the staff of 
the Foundation for Economic Education. 

This is no 
“kiss & make up” 

book! 

Divorce can be war. 
It’s true, divorce is war, love is blind. 

Now is the time to roll up your sleeves 
and get down to the business of who gets 
what and winner take all. 

Divorce Dirty Tricks is a manual of 
guerilla warfare. A person going to 
divorcecourt has about the samechance 
for a fair judgement as a one-legged man 
in an ass-kicking contest. If you have 
anythi’ng besides the shirt on your back, 
the odds are ten to one that you will lose 
some or all of i t ,  if you let a lawyer make 
the decisions. 

Divorce Dirty Tricks i s  for men and 
women - anyone who wants expert, 
practical advice on divorce. To get your 
copy of this 249 page book, simply fill in 
and return the coupon below along with 
$14.95, (Canadian or Air Mail ordersadd 
$2.00). You maychargeittoyourbfaster- 
charge, VISA, American Express, Carte 
Blanche, or Diners Club. 

For Fast Service, Call TOLL FREE: 

(800) 528-3665 
(Arizona residents 957-7932) 

MONEY BACK GUARANTEE .................................. 
Please send me - copies of 
Divorce Dirty Tricks. 
Name 
Address 
City 
State Z i p  
Cash Payment of $ or 
Charge it to my card: 
OMastercharge OAmerican Express 
OCarte Blanche ODiners Club OVISA 
Card No. 
Expiration Date 
Signature 

Morrison, Butterfield & Boyle 
Publishing, Ltd. 

3824 E. Indian School Road, Dept. A 
Phoenix, A 2  85018 .................................. 

I 
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“The LIBERTARIAN FORUM reminds me of 
something H. L. Mencken would have written - 
lyrical, delightfully stubborn, satisfyingly doctrinaire, 
and joyously libertarian.” 

Karl Hess, editor of SURVIVAL TOMORROW, says “The 
LIBERTARIAN FORUM is one  of the best things in the 
movement. Murray Rothbard, the Curmudgeon, offers 
free-wheeling, free-thinking criticisms of the many things 
that badly need it.” 

Leonard Liggio, President of the Institute for Humane 
- Studies, says “Since 1969, the LIBERTARIAN FORUM 

has provided Murray Rothbard’s incisive and controversial 
comments on the affairs of America and the world.” 

Mark Skousen, noted financial author and editor, calls 
Murray Rothbard, the FORUM’S editor, “The greatest 
economist living today.” 

Dr. Walter Block, au thor  of “Defending the  
Undefendable,” calls the LIBERTARIAN FORUM “my 
favorite periodical, barring none.” 

Daniel Rosenthal, editor of the SILVER & GOLD REPORT, 
says “Rothbard’s comments created a storm of controversy 
among our subscribers. But, as  events unfolded almost in 
lock-step with his forecasts, Rothbard earned the grudging 
admiration of many former skeptics.” 

And Alicia Clark, National Chair of the Libertarian Party, 
says “1 read it with great interest from beginning t o  end.’‘ 

A big, welcome change for libertarians 
A major ideological news and opinion vacuum is being 

filled. Until recently. virtually everything being written by 
libertarians was “outreach” - it ignored movement concerns 
and movement ideology. 

Now, at last, the leading “inreach” publication - by and 
for libertarians all across the spectrum - has been radically 
expanded and professionalized to fill that vacuum. 

The publication is the LIBERTARIAN FORUM. Murray 
Rothbard. its editor, continues to send off sparks. make 
enemies right and left. win hearts. and tickle funny bones. as 
he analyzes politics, economics, the “real world.” the 
libertarian movement, and the culture of our day. 

Mr. First Nighter is back with a regular column reviewing 
books and movies. He lashes out at the avant-garde and the 
pretentious while championing classical values and aesthetic 
excellence. 

- Sheldon Richman, Director of Research, 
Council for a Competitive Economy, and 
Vice Chairman of the National 
Libertarian Party 

The greatly feared (and much beloved) Old Curmudgeon 
has come out of retirement to expose the inanities of the 
villains and wierdos of the movement. 

And, on the political/economic front, Murray’s ongoing 
series, “Are We Being Beastly to the Gipper?”, slashes 
through the buncombe emanating from D.C. Murray goes 
for the jugular, but is hilarious at the same time. You’ll think 
Mencken is back at his typewritter again. 

Murray in your mailbox every month 
- only $15, 

satisfaction guaranteed. 
Frankly. in the past, subscribing to the LIBERTARIAN 

FORUM has been an act of faith. The publication gave a new 
meaning first to “monthly” and then to %-monthly.” 

Now. however. this problem is solved. The LIBERTARIAN 
FORUM has secured the services of two real. honest-to-God 
publishing professionals and long-time dedicated libertarians. 
Now. subscriptions really get processed - even promptly. 
Changes of address are recorded in 2 days rather than 2 
years. 

And. best of all. the FORUM is being published regularly. 
When you  subscribe. you get a monthly magazine, on top of 
the news. on top of events. and always lashing out uncom- 
promisingly at the many enemies of liberty. 

Subscription rates are not stratospheric under the new 
regime of rational capitalism. They are $15 per yea r . ( l2  
issues). and $27 for two years (a $3 savings). Unconditional 
30-day money-back guarantee. ..................... ..,..........................o.oo . : THE LIBERTARIAN FORUM 

: P.O. Box 504. Newtown. CT 06470 
: 5 2 year (24 issues) subscription $27.00 (save $3.00) 
: 5 1 year (12 issues) subscription $15.00 
: All foreign subscriptions. payment in U.S. dollars only. 
: Overseas subscriptions. please add $10.00 for extra postage 
: (per year). Unconditional 30-day money-back guarantee. 

Name 

. . 

. . 
: Street- 

: Clty -Stat e--Zip 

. . . . , 
c . 



HEALTH 
&WELF!E  

(Continued from p .  62) 
stomach cancer in the United States 
since World War I1 is largely due to anti- 
oxidants such as BHT added to the food 
supply. 

BHT has also increased the lifespans of 
several species of experimental animals. 
Cancer-resistant strains of mice lived 

about 25 percent longer when given BHT, 
while a cancer-prone strain lived about 
50 percent longer than normal. BHT given 
to pregnant mice, in one study, increased 
the lifespan of their offspring by about 20 
percent, even though the young mice re- 
ceived no BHT after weaning. This is 
thought to be due to BHT’S ability to pre- 
vent mutations. 

So the next time you see a package of 
food in your supermarket bragging that 
it contains no preservatives, remember 
that preservatives may be preserving 

yoh and that unpreserved fats and oils 
spontaneously turn into immune-system 
suppressive carcinogens when exposed 
to air. We hope that widespread public 
knowledge of these facts will lead to the 
return of routine antioxidant preser- 
vative use and to the development of 
even more effective new antioxidants. 

A list of scientific literature on this topic is 
available through REASON. Send a stamped, 
self-addressed envelope and ask for H& W 
references, June. Durk Pearson and Sandy Shaw 
are consulting scientists and authors. 

BOOKS 
QUALITY USED AND O.P. BOOKS. Free catalog 
and search service-WATTS, 60 High Street, 
Suite 8-2, East Haven, CT 06512. 

WE THE LIVING first edition, original jacket, 
“gratefully” inscribed by Ayn Rand on 2 April 
1936 to Cecil B. DeMille “from a little Russian 
immigrant to whom he gave her first chance at 
writing,” and whom he called “Caviar.” Best 
check over $250 will be acceDted bv June 15. 

945 Pennsylvania, Dept..RE, Denver, CO 80203. 
3031837-0880. 

EMPLOYMENT 
LIBERTARIANS .AND FREE-MARKET-Oriented 
Individuals: Computerized resume database 
serving pro-freedom organizations seeks your 
participation. Full range of opportunities and 
contacts. $1.00 for costs brings permanent, up- 
datable listing. Resume and cover letter to: The 
Clearinghouse, 325 Pennsylvania Ave. SE, 
Washington, DC 20003. 

Checks not accepted will be ;eturned. Richard 
de Mille, 960 Lilac Dr., Santa Barbara, CA 93108. 

START LIFE OVER! Exciting new ideas! Alter- 
nate identity. Creative privacy. Establishing new 
credit. Independent living, business ideas. Get- 
ting revenge. Evading Big Brother. Financial 
secrecy. Multiple citizenships, and more! Com- 
plete book catalog $1.00. EDEN PRESS, Box 
8410-RN, Fountain Valley, CA 92708. 

SOURCE OF MANKIND’S GREATEST HELP. 
Suppressed and denied by government and 
media. Prevention of atomic war, cataclysmic 
survival, and much more. Earth was originally 
colonized from space. Most UFOs are space- 
ships of these advanced aliens coming to aid 
their descendents. Your future could depend on 
truth revealed in “UFOs Key to Earth’s Destiny.” 
212 pages. 63 pictures. $6.95 ppd. Receive yours 
from author W.S. Brownell, Box 107R, Lytle 
Creek, CA 92358. 

DOCTORS AGAINST HEALTH, Prof. Beckmann’s 
booklet on antinuclear Dhvsicians. $2.00. 

A BETTER F A ~ ~ ~ Y .  Material on fine.tuning the 
family. Monev-back auarantee. Send $2 to Fam- 

Brochure free. 
CO 80306. 

Golem Press, BOX 1342, 
, .~ ~~ 

Boulder, 

PRIVATIZATION-FROM A TO 2. Learn how 
your city can have better public services-from 
ambulances to zoning-by shifting them to the 
private sector. Order Robert Poole’s Cutting 
Back City Hall today. Quality paperback, $6.95. 
Reason Foundation, Box 40105, Santa Barbara, 
CA 93103. 

BUSINESS 
OPPORTUNITIES 
BECOME AN ORDAINED MINISTER. Start a no; 
profit organization. Many benefits! Credentials 
and information, $10.00. Universal Life Church, 
1335 Seabright Ave. (R), Santa Cruz, CA 95062. 

EDUCATION 
COLORADO OUTWARD BOUND SCHOOL in- 
vites you to take a break with us. Free catalog. 

ADVERTISING MANAGER Position open at 
REASON. If you’re highly motivated, have ex- 
perience in space sales, and can assist in pro- 
duction of ad promotions, this job could be for 
you. Excellent phone skills a must. Commission 
and salary structure negotiable. Interested? 
Send cover letter and resume to REASON, Dept. 
AD, Box 40105, Santa Barbara, CA 93103. 

FINANCIAL 
COMMODITY FUTURES TRADING. Which com- 
modities. . .which way? Ask us. We take pride in 
the research behind our answers. Individual and 
managed accounts. Free Introductory News- 
letter. Commodity Counselors, 1618 S.W. Ist, 
Suite P-9, Portland, OR 97201. Calls welcome: 
5031222-6837. 

UNIQUE! Maximize goldlsilver profits by buying/ 
selling refinery direct without commissions. 
Info. $1.00. Moneywise, Box 89R, Norval, On- 
tario LOP 1KO. 

gratitude. Details: Russell Evans, 85 Elmtree 
Rd., Hamburg, NY 14075. 716/649-4582. 

ALTERNATE IDENTITIES, name changes, etc. 
Custom-made badges, IDS. List $2 (refundable). 
CWL, Box 3230, Pasadena, CA 91103. . 

DECRIMINALIZATION DAY is July 3rd. Help 
revive the American revolution by promoting this 
victimless criminal’s holiday. $1 to D-Day, P.O. 
Box 4394, Santa Barbara, CA 93103. 

PERSONALS 
SELF-RELIANT, CAPABLE PERSONS wanted to 
share cooperative survival community-In a 
rural setting for more secure and satlsfylng 
future. Ponderosa Village, Rt. 1 Lot 170, Golden- 
dale, WA 98620. 5091773-3902. 

WANT TO BUY old NBI records or tapes and 
hardback copy of Capitalism: The Unknown 
Ideal? Write to John Warr, 312,810 Wildacres Rd., 
Largo, FL 33543. 

INTELLIGENT SINGLES rneetlpublish via Con- 
tact High Magazine. Free advertising! Details 
free (sample issue, $2). Box 500-R2, Mendocino, 
CA 95460. 

PRIVATE FUNDS SOUGHT by self-employed 
craftsman, 29 years old, for medical treatment of 
spinal disorder. Repayment possible by install- 
ments, stained glass objects d’art, or deepest 

ily, 19175 Pierson Rd., Detroit, MI 48219. 

- 
PRODUCTS 
THE SYMBOL OF FREEDOM! Wear a Sons of 
Liberty medallion. 9% dwt of solid sterling 
silver, 37mm in diameter. This is the authentic 
medallion worn by the most hard-core activists 
today! US $45.00 or 2.95 gm AU. Gold account 
transfers accepted. Make payable to Counter- 
Campaign, Box 10427, Marina Del Rey, CA 
90291. 

NEW TV PROJECTOR converts any 10” to 25” 
portable, console, color, or BW set into a 5x6 
foot screen system-without mechanical or 
electrical connection. Easily constructed kit, in- 
structions included. $39. VisalMC honored with 
signature, expire date, MC interbank #. Access 
Communications, Box 338 Keele Street, Toronto, 
Ontario M6P 3J9.. 

BE reasonABLE! Buy a T-shirt from the folks at 
REASON. White lettering on black shirt says 
“reason-consider the alternative.” $6.50 each 
includes postage and handling. Specify size (S, 
M, L, X-L) and quantity. CA residents add 6%. 
Order from Reason Enterprises, Box 40105, 
Santa Barbara, CA 93103. 

DIPLOMA. “Bachelor of Positive Mental At- 
titude” degree conferred by the ubiquitous 
“University of Hard Knocks.” Authentic design, 
beautifully printed on 100% cotton 8, flax parch- 
ment. Free “Alumni” Membership card included. 
$3.00. G. S. Vigneault, Box 163, Stn. M, Toronto, 
Canada M6S 4T2. 

BORN FREE-TAXED TO DEATH? Rampart In- 
stitute offers: buttons, stickers, posters; tapes, 
books by Robert LeFevre, von Mises, Frank 
Chodorov, Oscar Cooley, Leonard Read, others; 
“Fundamentals of Liberty” course on video. 
Free Catalog: Box 4, Fullerton, CA 92632. 

TRS 80 COMPUTERS. Best deal anywhere. 



Charles Blackwell, Radio Shack Dealer. Box 732, 
30 N. Congress, York, SC. 8031684-9980. PUlBLICATIONS 

Bullish on Braces? 
That‘s fight--bg canBback to braaslsuspendersl 
For dWbuslness, dso loday‘s WLUI lMng Wear 
Wh sl?cks/spats b k e l  Be tdd/show them off1 A 
&mardo axduslve initials Q m e  engraved MI 
trass hardware Own wardmbe/giftsl Write for 
gratis pnaentatiffl rii Bemardo’s extenwve cdlectlon 
d smashino Britlsh braces/excilino American 

BERNARD0 suspenders: 

2400 Westh6iner. W 106%’ (v), Hauston, TX no98 

PROTEST THE ULTIMATE MAIL FRAUD-with 
Anti-Postage Stamps (TM) depicting a snail 
delivering mail and the slogan “Abolish the 
Federal Postal Monopoly!” $2lsheet of fifty 
stamps. 50% off for 20 or more sheets. From: 
Mail Liberation, Inc., Box 14128-R, Minneapolis, 
MN 55414. 

BREATHE CLEAN, mountain-fresh air in your 
home, office, or car with a negative ion gener- 
ator. Write for information and product com- 
parisons. Fresh Air Products, P.O. Box 42555, 
Los Angeles, CA 90042. 

NEO-TECH POWER T-shirts emblazoned with 
the executioner of mysticism and external 
authority. $10.00 8. $1.45 shipping (give size). 
Also, free Neo-Tech information available. 180 
Publishing Co., 557 California Street, Boulder 

FREE PRESS ASSOCIATION-new professional 
organization for writers, editors, reporters, 
publishers, and broadcast journalists interested 
in cornmunication with other libertarian jour- 
nalists and defense of a free, independent 
media. Services include quarterly newsletter 
Free Press Network, media I.D. cards, and peer 
recognition of outstanding libertarian jour- 
nalism. Members nominate and vote on annual 
Mencken Awards for Best Book, News Story, 
Editorial, Cartoon, and Essay. Charter member- 
ship $20lyear. Contact: F.P.A., P.O. Box 14248, 
Austin, TX 78761. 

LET YOUR SPIRIT SOAR with Freedom’s Child 
quarterly journal dedicated to reason and indi- 
viduality in art, literature. A breath of life! Sub- 
scription $IOlyr. Sample $2.50. Anlician Enter- 
prises, P.O. Box 97143, Grover City, CA 93433. 

“IMAGINE FREEDOM: a l ibertaria’n 
introduction,” Stormy Mon, editor. Covers all 
issues: abortion-zoning; including tax protest. 
$9. libertarian library, Box 1363C, Aspen, CO 
81612. 

THE THOUSAND YEAR WAR report. Explained: 
Mideast turmoil, Arab-Israeli war, Qadhafi, 
OPEC. Libertarian solution. Clear, concise, illus- 
trated. Already read by 100,000 people. Widely 
acclaimed. $3.00. Jefferson, Box 10026, Lansing, 

City, NV 89005. MI 48901 

rudebarbs 

BEYOND MONOGAMY, educationallnetworking 
publication. Examines sexuallylemotionally 
open relationships for couples & singles. $9lyr.; 
sample-$1.00. Box 6877-RE, Denver, CO 80206. 

REAL ESTATE 
SURVIVAL RETREATS-120- to 500-acre parcels 
in Mendocino County, No. California. $750 per 
acre and up. Seclusion, abundant spring water, 
firewood, and garden sites. Write or call for free 
brochure of retreats and other properties. Liber- 
tarian Broker, Strider Real Estate, P.O. Box 
554-R, Laytonville, CA 95454. 7071984-6644. 

SERVICES 
FICTION CONSULTANT. John D. McCall. 2227 
20th St. N.W., #402, Washington, DC 20009. 

RATES 50 cents per word, $7.50 minimum. For REASON 
box number instead of personal address, add $1.50 per inser- 
tion. A / /  orders mud (w orcompanied by @.went. and copy 
should reach us by the first day of the second month 
preceding the month of issue (e.&. advertising for the March 
issue, which is mailed early in February. should reach us by 
January 1). 

THE CLASSIFIED AD DEADLINE FOR THE 
JUNE ISSUE IS APRIL 1. 

RANDALL K. HYLKEMA 

Permission to  reprint this cartoon in periodicals is hereby granted. provided it is accompanied by this notice: Reprinted with permission from REASON magazine. Copyright 0 1982 by 
the Reason Foundation. Box 40105. Santa Barbara. CA 93103. $19.50/year. 
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AT LONG LAST! 
a magazine critical of dogmatic religious 
claims and dedicated to free thought 
of special interest 

Leo Pfeffer 
The Supreme Court 

and Secular Humanism 

Antonv Flew 
[The Erosion *of Evolution 

Begin your subscription with the new Spring issue, 
featuring an interview with Isaac Asimov and 
stimulating articles by Antony Flew, Leo Pfeffer, 
and many others, plus film reviews, book reviews, 
poetry, and much more. 

. . . is tolerant of heretical views 

. . . encourages freedom of choice in morality 

. . . holds that critical intelligence should be used 

. . . is committed to freedom, democracy, and the 
to solve human problems wherever possible 

separation of church and state 

to libertarians 

Millions of people consider themselves to be 
skeptics and free thinkers. They reject the tradi- 
tional creeds of organized religions and salvational 
ideologies. They rely upon their own intelligence 
rather than "divine guidance.'' 

Do you share this outlook? Do you often feel un- 
comfortable surrounded by a culture in which nar- 
row religious and moral dogmas are incessantly 
proclaimed in the media as well as from the pulpit? 
Do you feel frustrated by the lack of opportunity to  
hear dissenting opinions about religion? 

Here is a provocative magazine, dedicated to  
open-minded debate on issues in religion, morality, 
and politics-a magazine of vital concern to every 
thinking person. 

Edited by Paul Kurtz and a distinguished editorial 
board, including Antony Flew, Sidney Hook, 
Ernest Nagel, Joseph Fletcher, Thomas Szasz, 
Robert Rimmer, Albert Ellis, Richard Taylor, and 
others. 

To receive your trial subscription, use the 
coupon below. 

_ _ _ _ _ - - -  ----- 
I SUBSCRIPTION FORM 
I 
I 

I 
I 

I 
I 
I 

I 

____ 
I 
I 

Box 5, Central Park Station, Buffalo, NY 14215 

Yes, please send me FREE INQUIRY 

Ci I am enclosing a check for  $14.00 for 1 year 

T I am enclosing a check for $25.00 for 2 years 

r^ Plea\e bill me lor one year ! ' two years 7 
I understand that I can cancel my subscription at 
any time if I am not satisfied. 

Name 

Street Apt .- 
St at e-Zip-- 

I 



GOLD & SILVER 
7 Questions you should ask before buying ... 

T h e  individual seeking to purchase gold and silver faces a bewildering array of dealers. Prudence and rationaliv demand 
that you carefully evaluate your current o r  prospective dealer. Whether you have already established a relationship with a 
precious metals dealer, o r  are seeking a firm to  d o  business with, you should measure the firm’s abilities and character. 

Ask yourself the following questions about your current or  prospective firm. Consider the abilities and character of R. W. 
Bradford & Company. Discover whether your interests would be better served by dealing with RWB & Co. If you are seeking 
a reliable, competitive firm, investigate RWB & C o  and its competition. 

Consider the following: 

10 Price: Are the prices you pay consonant with the 
size and nature of the transaction? O r  do you pay full retail prices 
from your current dealer? Are exorbitant “commissions” added to 
the prices quoted? 

RWB & C o  keep its operation efficient, its overhead 
trim, and its advertising under control. In ten years of 
operation, no representative of RWB & Co has ever 
made an unsolicited sales call. Direct (“junk”) mail 
solicitations are not used. Toll-free phone calls are limited 
to established RWB & C o  clients. These efficiencies are 
passed on  to its clients in the form of lower prices - prices 
that are the lowest in the precious metals trade. 

T o  make your own comparison, telephone RWB & Co and 
its competitors after 2:30 pm eastern time, when U.S. 
bullion markets are closed. Ask for prices on  a few specific 
items. Be sure that all prices include commissions and 
delivery charges. 

2. Delivery: IS safe delivery of the goods you 
purchased guaranteed? Is delivery frequently delayed for reasons not 
specified by your current dealer? Are your inquiries about shipments 
treated with bureaucratic hassle? 

RWB & Co offers fast, guaranteed delivery: over 95% of all 
purchases from RWB & Co are shipped within 8 hours of 
receipt of payment. Unlike many sales-oriented operations, 
RWB & Co maintains inventory at levels sufficient so that 
delays almost never occur. And RWB & Co guarantees safe 
delivery of all goods sold. 

3. Reliability: Does your current dealer have 
an established track record o smooth operation, efficient delivery 
and reliability during the massive bear markets as metals have seen 
during the contractions of 1972, 1975, and late 1980, as well as the 
bull markets of 1971, 1974 and 1979-80? 

RWB & Co has been in business since 1971. It has over ten 
years experience in the world of precious metals: over ten 
years of low prices. Over ten years of quoting firm prices 
every trading day. Over ten years of deliveries made on time. 
Considering the ease with which firms enter (and leave) the 
business, ten years is a long time. It is a track record that 
RWB & Co is proud of: over a decade of satisfied clients. 

4. Professionalism: is the satesman you 
deal with a professional? Does he have extensive experience in 
precious metals? Can he answer your questions correctly and 
concisely? O r  does he just push sales to increase his commissions? 

RWB & Co is staffed by precious metals professionals- not 
high pressure salesmen. Its staff is experienced and expert in 
gold and silver, with backgrounds in economics, numis- 
matics and economic history- not sales. RWB & Co traders 
average 9 years experience with the firm. And no one on the 
staff is paid a commission on  sales. So when you call RWB & 
Co you speak with someone who can actually answer your 
questions in a helpful manner. 

5. Service: Are your inquiries answered promptly 
and correctly? If an order is late, can your dealer advise you quickly 
the date shipped and registration number? When you write a letter 
asking a question, is it answered promptly? 

RWB & Co doesn’t lose you in the shuffle. RWB & Co has 
purposely controlled its growth so that it can maintain a 
high level of individual service to its clients. Client inquiries 
are answered promptly - without bureaucratic hassling or 
delay. 

6. Selection: Does your dealer offer the whole 
world of precious metals? O r  does he limit you to Krugerrands, 
Maple Leafs, Mexican 50 Pesos, Austria 100 Coronas, U.S. silver 
coins and silver bullion? Or even fewer items? Does he offer U.S. 
$20’s, British Sovereigns, French 20 Francs, Colombian 5 Pesos, 
Swiss 20 Francs, and other gold coins heavily traded in other world 
markets? Does he offer the whole variety of U.S., Canadian, and 
world silver coins, as well as silver bullion? 

RWB & Co offers the widest range of precious metals. In 
addition to gold bullion coins, RWB & Co buys and sells the 
whole gamut of U.S. and world gold coins, including gold 
coins commonly traded on European markets hut not 
widely known in American. And in addition to silver 
bullion and U.S. silver coins, RWB & Co buys and sells the 
silver coins of Canada. So you are not limited to the 
opportunities available amongst the popular trading 
varieties; you have the whole world of opportunities in 
physical gold and silver available to you. 

7. Bait & Switch: Has your dealer tried to 
sell you other exotic “investments” like colored gemstones, antique 
guns, diamonds, porcelain, jojoba beans, rare coins, rare stamps, or 
other “investments”? Have you ever suspected that he deals in gold 
and silver only to gain your confidence to attempt to sell you other, 
higher profit items? 

Precious metals is the only business of RWB & Co, not a 
loss leader to build up a credibility with clients in order to 
sell other “investments.” RWB & Co does not sell colored 
gemstones, diamonds, rare porcelain, jojoba beans, rare 
coin portfolios, antique guns, or  rare stamps. 

About R. W. Bradford & Company. . . . 
R. W. Bradford &Company is the successor to Liberty Coin Service, a 

pioneer in the precious metals brokerage field. It was founded by R. W. 
Bradford in 1971 to specialize in the sale of hard assets to investors. It 
regularly advertised in libertarian periodicals since its inception in 1971. 
From 1972 to 1981 it was operated in Lansing, Michigan, in conjunction 
with a retail precious metals and coin store. 

Its first advertisement promised, “LCS hopes to prosper by offering 
the small and medium lot investor first quality coins and services at prices 
as low as those available to larger and more sophisticated investors.” 
Duiing the ensuing decade, the firm has prospered by handling 
transactions from 2 figures to 6 figures for its clients, ranging from 
college students to corporation presidents. 

On July 1, 1981, Bradford liquidated the retail operations and moved 
the business to Port Townsend, Washington, where the business has 
returned to dealing exclusively in its original specialty of precious metals 
brokerage. “The name was changed,” Bradford says, “to emphasize our 
nature as a private business. We stand on our record as a profit-making 
enterprise without hiding behind an institutional name or limited 
liability corporate structure. During the past decade we have grown from 
a modest brokerage firm to an efficient operation with clients in nearly 
evety state and a dozen foreign countries. Our record speaks for itself.” 

In addition to dealing with whole array of precious metals, the firm 
publishes a newsletter about precious metals, “Analysis & Outlook,” 
now in its eleventh year of publication. 

For information about the purchase and sale of gold and silver, callRWB 
& Co at 206/385-5097 or fill out and return the coupon below. 

, ............................................................ 
i R. W. Bradford&Co P.O. Box I I67 PonTownsend, WA98368 

: Please send me information about your firm, your way of doing a’ * business, and about precious metals, along with a trial subscrip 
: tion to your newsletter. 

: Name 
LW. Bradford & Co i 

Port Townsend, i 

(206) 385.5097 Statr 

P. 0. BOX 1167 : Address 

Washington 98368 1 City 

Zip 


