
life & liberty 

By Craig M. Collins 

ames Bond fans know that no one but J Sean Connery has ever brought dig- 
nity to the role. George Lazenby, one of 
the others who have portrayed Her Maj- 
esty’s best secret agent, managed an un- 
inspired but sincere portrayal-which 
is unquestionably better than any- 
thing done by Roger Moore. Moore’s 
presumptuous attempts at the role can be 
dismissed as broad farce. Pee Wee Her- 
man could capture the essence of the role 
better than Moore. James Bond is a hired 
killer, a highly efficient and very deadly 
machine completely amoral except for 
his absolutely unshakable loyalty to the 
Crown. His body is like rich, brown 
leather stretched taut over braided steel- 
cable muscles. Even if Roger Moore’s 
entire body were run through a juicer, it 
wouldn’t squeeze out enough machismo 
to fill one of Sean Connery’s shoes. 

Connery’s eyes, like a panther’s, are 
incessantly alert, but his face reveals 
something about the man within the 
machine. He’s devoted his entire lifetime 
to developing himself as an agent of 
death, not for pleasure or money or love 
or hate, but solely in the name of 
patriotism. His duty to his country is the 
sine qua non of James Bond. Since emo- 
tions are a handicap in his profession, he 
has exorcised himself of them com- 
pletely, thus incapacitating him for nor- 
mal life. If it were somehow important to 
national security, James Bond could 
calmly saw through a live kitten with a 
dull kitchen knife. He has permanently 
encased in ice that part of his soul which, 
in other people, allows them to enjoy 
feelings such as compassion and sym- 
pathy. Printed somewhere on his heart 
are the words, “Keep frozen when not in 
use.” 

Although, or perhaps because, he is 
unable to ride the emotional roller 
coaster of life, his face perpetually 
reveals traces of his only remaining emo- 
tion: the sadness of realizing, only after it 
is irrecoverable, what he ha., lost. Bond 
is never happy-the closest he could ever 
come to laughing is an occasional smirk 
in appreciation of the irony of a par- 
ticular situation-and for positive emo- 

tions he must be content with the self- 
respect and satisfaction of having done 
the right thing. All of Bond’s personal 
sacrifices, however, are made under- 
standable, even heroic, because of his all- 
consuming devotion to the most noble of 
causes-the triumph of good over evil. 

The Equalizer: No longer in service to the 
state, ex-spy Robert McCall (portrayed 
by Edward Woodward) now helps 
equalize the odds for the underdog. 

But imagine the extent to which the 
tragedy of this character would be 
amplified if, late in life, he not only real- 
ized what he has lost but also began to 
question the sole justification for his en- 
tire existence: his patriotism. Perhaps he 
had not been fighting on the side of good 
against evil but instead had spent his 
lifetime committing the most abominable 
acts imaginable against others, all on 
behalf of what he now sees is a self- 
serving, morally ambiguous political en- 
tity. His innumerable crimes might not, 
after all, have been justified by honorable 
ends. Perhaps his consummate loyalty 
had been misdirected. This tragic figure 
has found embodiment in Robert McCall, 
the central character of the CBS series 
The Equalizer. 

McCall, portrayed by Edward Wood- 

ward (the star of the acclaimed 1980 
Australian movie Breaker Morant), once 
worked for a spy ring known only as the 
“agency,” which undoubtedly is in- 
tended to be the CIA. In his conversations 
with an ex-comrade who still works for 
the agency, McCall hints that he left the 
agency because, much to his horror, he 
finally realized that he had committed his 
many unpardonable sins, all in the name 
of espionage, for an agency that favored 
pragmatism over principle and put honor 
and decency far lower on the list of 
priorities than face-saving and political 
expedience. He now suffers the in- 
escapable guilt of an executioner who 
one day discovers that the judges have 
been sentencing prisoners not for moral 
offenses but simply for being incon- 
venient to the judges’ personal interests, 
and that for most of his life he has sent 
hundreds of innocent people screaming 
to their deaths. 

It is out of a desperate but pathetically 
futile attempt to cleanse himself that the 
now-retired McCall spends all of his days 
selflessly assisting the world’s under- 
dogs, or at least those who answer his 
newspaper advertisement offering his 
assistance in equalizing the odds against 
them. This “good guy to the rescue” 
stuff sometimes has the flavor of a 
mouthful of granulated sugar, but in Mc- 
Call’s case the pathos of his situation is 
compelling. 

James Bond and Robert McCall could 
have been friends except that neither is 
capable of feeling anything like friend- 
ship. Given the type of company they 
usually keep, their survival depends 
upon their ability to regard everyone 
with a coldly analytical degree of suspi- 
cion. The warmest interpersonal rela- 
tionship that either man would ever allow 
himself is probably something similar to 
a cordial detente. Both are exceedingly 
self-confident, and McCall, like Bond, 
speaks with a British accent. In the 
figurative sense, they share a common 
enemy-evil. 

One difference between the men, how- 
ever, is tlhat Bond richly rewards his 
physical body for faithful service by reg- 
ularly enjoying fine dining, beautiful 
women, arid other luxurious accommoda- 
tions. McCall, on the other hand, has 
transcended these material pleasures. He 
lives a relatively simple life in a comfort- 
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ably spacious New York apartment, 
drives a car that any other moderately 
successful mature person would drive (a 
Jaguar sedan), and entertains himself by 
playing his grand piano alone in his living 
room. Yet, despite his sadness, he some- 
how exudes an inner peace infinitely 
more enviable than any of Bond’s 
material luxuries. 

While almost all other television shows 
glamorize the high-voltage excitement of 
youth, it’s a pleasure to see one that ap- 
preciates the serenity of post-middle-age 
maturity and the heroic dignity of aging 
with grace. When McCall observes one 
particularly depraved bad guy indulging 
his sensual gluttony without restraint- 
reveling in the charms of a team of pros- 
titutes-he smiles with the satisfaction of 
a man who has long since been released 
from the troublesome urges of youth and 
says to himself, “You’re getting old, Mc- 
Call. . .thank God.” 

The Equalizer is clearly not intended 
for channel-flipping twelve-year-olds 
with eight-second attention spans, 
although even they may be able to ap- 
preciate the subtle beauty of the show, 
perhaps without quite knowing why. 
Regardless of what may happen when 
the fall season begins, it is remarkable 
that a new television show in the detec- 
tive/spy genre, which together with all 
other shows must struggle in the life- 
threatening ratings competition, has not 
(excessively) resorted to the cheap but 
effective tricks of the trade: bikini-clad 
bimbos, machine gun-bullet hailstorms, 
and tire-squealing car chases. Can that 
be right? No car chases? Somebody must 
have been snoozing at the network. 

The show has not done well in the 
ratings so far but will rerun in the sum- 
mer. Its long-term fate is uncertain. But 
at a time when the English language 
seems to be adulterated further each day 
by some new and convenient euphemism 
-at some point, peep-show proprietors 
began restricting their products to 
“mature audiences only,” because, to 
paraphrase comedian Jay Leno, other- 
wise God forbid some immature person 
might stand in a booth, pants around his 
ankles, watching some melon-breasted 
floozies hose each other with whipped 
cream-it’s nice to know there still exists 
good entertainment that truly is for 
“mature” audiences, in the proper sense 
of the word. And better yet, it’s on net- 
work television every week, so you 
aren’t required to drop a quarter in a slot 
every two minutes to watch it. 

Craig Collins is a writer in Chicago. 

Too Much Mail 

Irritating. . . Can Be 

On the Other Hand, 
Some PeobLe Love It! 

Whichever way you feel, you 
can help us accommodate you. 
REASON makes its list of sub- 
scribers available to selected 
organizations whose products, 
services, or activities might be 
of interest to you. We do a lot 
of direct mailings ourselves, 
and we believe in the legiti- 
macy and importance of such 
marketing efforts. 

But if you wish to have your 
name restricted from such use, 
please fill in the information 
below EXACTLY AS IT  AP- 
PEARS ON YOUR MAIL- 
ING LABEL o n  the cover of 
REASON. Or  attoch the mail- 
ing label itself to the coupon 
and return it to: 
P.  0. Box 27977 
San Diego, CA 92128 
Attn: Mailing Lists 

0 Please remove my name 
f iom your mailing list. 

CITY STATE ZIP 

“What man would be con- 
soled at the loss of an arm 
by the knowledge that he 
could buy his shirts 40 
percent cheaper?” 

THE NEED FOR A 
NATIONAL INTEREST 
TRADE POLICY 

DR. JOHN M. CULBERTSON, Pro- 
fessor of Economics at the University 
of Wisconsin, argues that “‘Balanced, 
mutually advantageous trade between 
nations’ is the valid goal that must 
replace the false goal of ‘free trade.’” 

PROFESSOR WILLIAM R. HAWKINS 
argues the conseivative case for a 
selectively mercantilist trade policy 
aimed at protecting strategicibasic 
industries. 

To order: send $2.00 to: USlC 
Educational F o u n d a t i o n ,  2 0 0  
Waverly Building, Brentwood, TN 
37027, 61 51377-4792. 

UNITED STATES INDUSTRIAL 
CO U N C I L ED U CAT10 N AL 
FOUNDATION 

~11111111111111111111111111-~ I’ ispeak Spanish I 

like a diplomat!’ I 
i I 
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What sort of people need to learn a ’ foreign language as quickly and effec- I tively as possible? Foreign service per- 
I sonnel, that’s who. Members of America’s I diplomatic corps are assigned to US. 

embassies abroad, where they must be I able to converse in every situation. 
I . Now you can learn t o  speak Spanish 

just as these diplomatic personnel do- 
with the Foreign Service Institute’s Pro- I grammatic Spanish Course. You’ll learn 
Latin American Spanish recorded by native 
speakers. i The US.  Department of State has spent 

I thousands of dollars developing this course. I It’s by far the most effective way to learn 
Spanish at your own convenience and a t  I your own pace. 

I The course consists of a series of cas- 
settes and accompanying textbook. Simply ’ follow the spoken and written instruc- I tions, listening and repeating. By the end I of the course, you’ll be learning and speaking I entirely in Spanish! 

This course turns your cassette player I into a ”teaching machine.” With its unique 
I ”programmatic” learning method, you set 

your own pace -testing yourself, correcting 
errors, reinforcing accurate responses. 

The FSl‘s Programmatic Spanish Course fl 
comes in two volumes, each shipped in a I 
handsome library binder. Order either, or 
save 10% by ordering both: 
0 Volume I: Basic. 12 cassettes (17 I 

hr.), manual, and 464-p. text, $1 35. I 
(1 2 hr.), manual, and 61 4-p. text, $1 20. 
(CT residents add sales tax.) 

I 

0 Volume II: Intermediate. 8 cassettes I 
I 
I I TO ORDER BY PHONE, PLEASE CALL ’ 

TOLL-FREE NUMBER: 1-800-243-1234. I I 
~~ 

To order by mail, clip this ad and send with 
your name, address, and check or money fl 
order, or charge to any major credit card by I 
enclosing card number, expiration date, 
and your signature. 

The Foreign Service Institute‘s Spanish I 
course is unconditionally guaranteed. Try I 
it for three weeks. If you’re not convinced 
it’s the fastest, easiest, most painless way I 
to learn Spanish, return it and we’ll refund I 
every penny you paid. Order today! 

120 courses in 41 other languages also 
available. Write us for 
catalog. Our 12th year. 

I 

I 
I 
I 
I 
I 

Audio-Forum 

1 On-The-Green, 
Guiltord, CT 06437 
(203) 453-9794 
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en was the last time you learned the ins wh and outs of aproduct from a sales clerk? 
1601s for Living gives you high infomation 
value shopping. The products here have been 
researched, used and evaluated carefully and 
we provide all the wlevant infwmation. You 
can buy With the confidence of knowing exactly 
what you are getting - high quality, good 
value and satisfaction guaranteed. 

CORKING UNCORKER 
hen a famous wine w critic was called 

upon to uncork a $31,000 
bottle of 1822 Chateau 
Lafite Rothchild, he  
reached for a Screwpull 
corkscrew. “It comes 
closer to infallibilitf he 
explained later, “than 
any other device. The 
Screwpull involves no 
pulling. Plastic flanges 
fit over the top of the 
bottle, guiding the thin 
high-tensile wire screw 

into the cork. Handground screw has anti- 
friction coating for smooth easy action. As you 
turn, cork climbs out of bottle, in perfect 
condition, no trail of corkbits behind. The 
famous Screwpull is  now available in a pocket 
model for travel and compact storage. Includes 
knife blade for foil removal. Removable handle 
fits over sharpened screw for protection and 
portability. $16.00 ($2.95) #A1528. 

MAGIC WAND FOR 
FM RADIOS 

ts performance is as dramatic as its looks I - the Terk Indoor Antenna pulls in remark- 
able clean, noise-free, distortion-free FM sig- 
nals, It’s only 18“ high but gives the illusion of 
towering reception. A leading audio magazine 
critic stated. “It will help you get more out of 

your FM radio than you 
thought was possible - 
especially if you are a 
city dweller.” The Terk 
Antenna has a powered 
booster amplifier circuit 
that provides up to 24 
dB gain. Gain control 
allows precise signal ma- 
nipulation to suit your 
exact circumstance. Om- 
nidirectional in upright 
position or aim i t  hori- 
zontally to  pick u p  
weaker stations. The 
Terk is a snap to set up, 
connects easily to an- 
tenna terminals of any 
tuner or receiver, plugs 
into switched or un- 
switched outlet. $79.00 
($5.95) #A1554. 1-yr 
warranty. 

PERSONAL MESSAGE CENTER 
ot only does the MiniMate answer your N phone but at  a touch of a button you can 

leave household messages. Should you forget 
to activate the MiniMate when you go out, you 
can signal the machine to turn itself on 
automatically. Pick up messages remotelywith- 
out a beeper. Change your greeting or save 
important messages at the touch of a button. 
Call screening lets you know who’s calling. 
Automatic reset lets you walk away after playing 
messages. The MiniMate electronic bulletin 
board is as compact as it is sophisticated. 
Model 5050 includes telephone handset with 
10-number memory and choice of tone/pulse 
operation, measures only 3%’‘ x 4“ x 11” and 
can even be wall mounted. $159.00 ($7.95) 
#A1327. Model 5000 offers all message center 
functions without handset, measures a mere 
2“x6~41/2’ ,  costs $125.00 ($6.95) #A1328. 
I-yr. limited warranty, 

TOUCH COMMAND DESK 
LIGHT 

built-in microprocessor replaces the tradi- A tional switch, so all you have to do is touch 
the base or metal arm to turn the lamp on and 
off through its three intensity levels. The 8” 
disc metal base provides a clean counterweight 
to the double swing arm with lighthead that 
swivels 360”, adjusts through 90” arc. Comes 
with high-intensity 60W bulb. This contempo- 
rary swing-arm lamp is perfect for home or 
office, telephone table or desk, workbench or 
kitchen - never a switch to fumble for, no 
unattainable angles. The Touch Command Desk 
Lamp is available in a choice of colors - 
White, #Al574WH; Blue, #Al575BL; or Black, 
#A1576BK - for just $49.00 ($5.95). UL- 
listed. It’s just the louch to bring high-tech per- 
formance to your lighting needs. 

PRIVATE EYE MINI-TV 
ou don’t have to squint to see it, like the Y tiny walkaround TVs. The 4%” monochrome 

picture tube in Unitech’s Private Eye carries a 
sense of “full-size” viewing. Yet this mini-TV 
weighs only 2% Ibs, carries easily from place to 
place around the house or even outside. High- 
sensitivity VMF/UHF tuner. Telescoping an- 
tenna. Quick-start picture tube, provides crisp 
clear image, low power consumption. Easy-to- 
operate front controls. Comes with AC adapter 
for around-the-house and DC adapter for auto, 
boat, or RV. Headphone jack for private listening 
plus external antenna jack. Unique 180” swivel 
bracket for mounting under cabinets, on coun- 
tertops or desks. Sculpted carry handle. Comes 
in High Gloss Black, #A1557B, or White, 
#A1558Y for only $99.00 ($9.95). With the 
Mini TV you citn catch the morning news while 
having breakfast. Great for private night time 
viewing. Takes up little more space than a box 
of tissues. 



STOWAWAY ROWER 

R a health club? The new Stowaway Rower from Vitamast 
slides shut after use, requires only 12” x 15” x 34” 
storage space. Stow it in a closet 
behind a door, in back 
of a couch, under a bed. 
‘Thkes less room than a 
suitcase, packs all the 
quality you need, for a 
first-class workout. 
Padded contour seat 
with nylon roller 
riding on chrome 
rails for comfortable quiet rowing action. Single 
rowing arm with hydraulic tension resistance, 12 dial-aaustable 
settings, from ladylike to linebacker strength. Hefty tubular steel 
construction. No-Mar foot pads protect floor or carpets. Fits 
nicely in a budget, too, only $99.00 ($11.95) #VMA1522. 

owers require elbow room. But when the workout is  over, why have your home looking like 
IT SWIVELS! 

ackless  “Back” B Chairs have solved 
the age-old problem of 
proper seating, align- 
ing the body on i ts  
natural axis so that 
sitting does not stress 
spine or back muscles. 
The redistribution of 
body weight is dramat- 
ically more freeing, 
natural, comfortable. 
But until now you had 
to give up mobility to 
sit this intelligently - 
these chairs were unidirectional and if you 
needed to change orientation you had the 
awkwardness of moving the whole chair. Finally 
it swivels! In its brand-new swivel incarnation, 
the Back Chair is suited for use at  anv work DIVER’S WATCH AT A ROCK-BOTTOM PRICE 

he first thing to amaze you about this custom T chronograph is its array of useful features. 
But the real surprise is the whistlestop price: 
under $50. The Diver’s Watch is rated water- 
proof to 5 atmospheres (over 150‘). The movable 
bezel, case and band are all “black chrome” 
plated in a rugged matte finish. lkro sunken 
faces provide fully independent digital and 
analog timekeeping, so you can set one face to 
home time and one to travel time. Date, day 
and month display; alarm; 1 A O O  second chrono- 
graph with lap timer; choice of hourly chime, 
12 or 24-hour format. Precision Japanese move- 
ment. 1-yr warranty. $39.00 ($4.95) #A1490. 

AVIATORS UPDATE 
rue aviator glasses were designed for maximum glare protection, minimum UV transmission, T peak acuity. Bausch & Lomb’s Ray-Ban glasses took the laurels, the choice of pilots and even 

astronauts. Their successors are called Wings and they are classics in their own right. Beautifully 
proportioned, dramatic single-lens construction using space-age impact-and-scratch-resistant poly- 
carbonate. The lense is lighter than glass and more impact resistant than plastic and has an optical 
quality that e‘xceeds prescription standards. Excellent peripheral protection. Less light leakage at 
bridge. (Inisex styling. Finely 
crafted featherlight frames 
with austable nose pad and 
bmw bar. Wings are available 
with black chrome frames 
and grey lens, #Al5BOBK, or 
14K electroplated gold 
f rames  and  grey lens ,  
#A1561GO, at $69.00 ($5.95). 
Both come with stylish hard 
case ,  l ens  c lo th ,  I.yr. 
warranty. 

station, desk or table. The reinforced o& 4-star 
base has commercial-quality dual-track casters 
for easy maneuverability over carpets or floors. 
Effortless swivel action. Manual height adjust- 
ment. Gray poly-cotton fabric over plush cush- 
ion. This is a new twist on a good idea and 
until you use it you don’t know how relaxed 
and productive you can be sitting down. The 
price is a nice turn too, only $69.00 ($11.95) 
#EVA1337. Minimal assembly. 

I 1 
ORDERING INmUCl’IONSAND GURANTEE: We ship vi0 hited 
W ~ e l S o v i e e w ~ p o s ~ [ e t o i ~ p r o m p t & l a v e r y .  %price 
qfeach ilem is shown followed by its shipping andhandling charges 
in ( ). Be sure to add he ilem priee plus shipping and handling 
charges f w m h  ilem ordered to arriw at the totolpdce sf each ilem 
If you are 1 ~ 1  sabfi8d for any reason, rem Ue article to us 
wilhin 90 days, and ~ ’ 1 1  exchange it or refund Ue item price per 
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I CITY STATE LIP I I I I I I I 

ENCLOSE0 IS A CHECK OR MONEY ORDER FOR S 

O MASTERCARD 0 VISA EXP DATE 

PAYABLE TO TOOLS FOR LIVING I 
ACCOUNT # ENCLOSED IS $1 00 FOR YOUR NEW TOOLS FOR LIVING CATALOG 
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(Sorry we cannot handle Canadian foreign or C 0 D orders)  Please allow 30 days for delivery f rom our receipt of your order 0 ISP. Inc 1986 
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the bookcase 

Crashing for Dollars? 
By John Doherty 

Blind Trust: How Deregulation Has Jeopardized Airline Safety and What You Can Do 
About It, by John J. Nance, New York: William Morrow, 396 pages, $17.95 

re airline safety and airline profits A conflicting goals? Or, put more 
cynically, are there airline executives out 
there who think they can make money 
crashing airplanes? John Nance thinks 
so, and he’s’written a book about it called 
Blind Trust. 

The argument, which seems to have 
been largely accepted by the media, goes 
something like this: Safety measures 
cost money. To make a profit, airlines 
have to control costs, thus there is con- 
stant pressure on airline managements to 
skimp on safety. During the era of airline 
regulation, airlines didn’t have to worry 
so much about costs. But since deregula- 
tion, competition has forced ticket prices 
so low (remember when the argument 
was that regulation was necessary to pro- 
tect consumers from high prices?) that 
airlines can no longer resist the tempta- 
tion to save money by taking safety risks. 
The conclusion of this specious argu- 
ment: Deregulated air travel isn’t as safe 
as regulated air travel. 

The kicker is that by any dispassionate 
measure, airline travel in the United 

States, both on the big airlines and on the 
commuters, is much safer now than it 
was before deregulation. According to 
statistics of the Federal Aviation Admin- 
istration (FAA), the last five years have 
been safer years to fly than any other five 
years in aviation history-the saddening 
accidents of 1985 notwithstanding. 
Nance, of course, knows this and lawyer- 
like-he’s an attorney as well as a 
pilot-argues that the statistics don’t 
matter. (“If the facts are against you, 
argue the law. If the law is against you, 
argue the facts.”) I can imagine, how- 
ever, that if the statistics indicated flying 
to be less safe after deregulation, he and 
other detractors of airline deregulation 
would find the facts most useful. 

Actually, one of the reasons flying is 
safer now than before deregulation 
is .  . .deregulation. Airlines compete 
fiercely to sell tickets. The way to sell 
tickets is to give consumers what they 
want, and one of the things airline 
passengers want more than anything is 
safe travel. Successful airlines strive 
mightily to give consumers just that. 

Airlines, especially “upstart” airlines, 
can’t survive if they are perceived as be- 
ing unsafe. Nance gives an excellent 
recital of the events surrounding the icy 
Air Florida crash into the Potomac in 
1982. Air Florida never recovered from 
the negative publicity attendant upon the 
crash and was eventually merged into 
another carrier, the Air Florida name 
gone forever. No, you can’t run a suc- 
cessful airline these days and have a 
reputation for being unsafe, and most 
airline executives are smart enough to 
know that. 

In all, Nance examines a dozen airline 
tragedies. He’s put muscle and blood in 
the telling-gripping tales of errant judg- 
ment, bull-headed wrongness, and 
human frailty. Great reading. But here’s 
the kicker again. All but two of the ac- 
cidents occurred before deregulation: 
regulated airlines, regulated markets, 
regulated safety-regulated accidents. 
Yet he offers up the conclusion that 
deregulation has been bad for safety. 
How? 

ineteen eighty-five was a bad year in N terms of passenger fatalities-the 
worst ever in worldwide terms. In the 
United Stales, it was the second-worst 
year ever-the worst since 1977, the last 
year before deregulation. And although 
these accidents happened too recently to 
be included in Blind Trust, they are 
pointed to by reviewers and the media in 
general as convincing proof that Nance’s 
thesis is correct-that deregulation, 
despite its financial success, is bad for 
safety. 

Even the most casual look at the facts 
debunks this nonsense. 

The Japan Air Lines 747 that crashed 
in history’s worst single-plane disaster 
was operating in Japan in a completely 
regulated environment-and JAL is one- 
third owned by and 100 percent under 
the aegis of the Japanese government. 
(The Japanese are now privatizingJAL, in 
part because after the crash they con- 
cluded that a privately owned, for-profit 
carrier would .be safer.) 

The Air India jet that crashed off 
Ireland was operating on a completely 
regulated route for a state-owned airline. 

The Delta L-1011 that crashed on ap- 
proach to Dallas-Fort Worth airport en- 
countered a windshear that the unsus- 

48 mason June 1986. 


