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Wherever You See
This Emblem

your hookseller

“True books are sold by the enthusiasm of those who
know them and respect them.” —Archibald MacLeish

The bookseller never feels the need to consult the local gossip column to
learn what’s going on in town. He serves his customers so intimately that
he knows just about everything that’s due to happen. But he won't tell.
As with the doctor or lawyer, your secrets are safe with him.

You see, the bookseller has the answer on his shelves to most of the
problems—both great and small—which confront human beings. As he
dispenses these answers he cannot help learning who is the liberal and
who the conservative, who’s going where on his vacation, who is going
to get married (and who divorced), who is sick, and whose golf game is
off par. He can tell (but he won’t) who is planning a new house or giving
a big party, who is learning a new trade or a new language. It’s no surprise
to him when Mrs. Jones wins a cooking prize or Mrs. Smith walks off with
the garden club award. You just can’t provide for the needs of a community
as devotedly as he does without getting to know all there is to know about
it, and about the people who live in it.

Yes, the bookseller has all the best sellers ready for you—but more than
that he has the books that people live by and learn from. It’s ten to one
that somewhere in your local bookstore or book department you will find
the solution to an immediate problem—whether it’s the need to while away
a few pleasant hours, or to help adjust yourself to this none too intelligently-
run world.

visit your local bookseller . . . he has the answers
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