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Press

The Mandarin and Other Stories,

by E¢a de Queiroz, translated by
Richard Franko Goldman. $4.00

“{Eca] has been compared to
Balzac and Stendhal, to whose
scope and verve he has added the
peculiarly Portuguese brand of
ironic melancholy and a bright
resigned wit. . . . [these stories] are
very good indeed.” Alan Pryce-
Jones, New York Herald Tribune

“The title story of The Mandarin
and Other Stories . . . is one of
the great philosophic tales,
worthy of Voltaire. . . .The nar-
ration [of the other three stories]
is masterly, and the human types
described are quite convincing.”
Emile Capouya, The Saturday
Review

“The Mandarin is a small nar-
rative masterpiece of which the
translator has caught every limpid
line and contour.” Eric Wensberg,
New York Times

Debates in the Federal Convention of 1787,
by James Madison, with an intro-
duction by Adrienne Koch. $10.00

The first complete edition in
over thirty years of Madison’s
day by day record of the
Constitutional debates, presenting
the only complete picture we have
of the strategy, interests, and
ideas of the Founding Fathers at
the Convention itself.

André Chénier: His Life, Death and Glory,
by Vernon Loggins. $5.00

It is surprising that Chénier,
one of France’s greatest poets and
a well-known figure of the French
Revolution, has been written
about so infrequently in English.
Vernon Loggins’ biography portrays
him in all of his aspects as poet
and amorist, anti-Jacobin martyr
and pamphleteer.

Distributed by New York University Press
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State of Affairs

ASHINGTON is worrying about
Whow to contain China and in
this it not only has a co-worrier;
it has an accomplice: the Soviet Union.
The Kremlin, in fact, has even larger
reason to worry, because of its long,
common border with China. And now
that it is involved in an intra-party con-
flict with her that is far more searing,
far more widespread in global terms
than was Stalin’s with Trotsky, it is no
wonder that the closer one analyzes So-
viet policy in Asia the more obvious it
becomes that the Kremlin is taking a leaf
from the American “containment” book.
In the last few weeks Soviet dip-
lomatic activity to that end has been
remarkably intense, remarkably enter-
prising, and, at least for the time being,
remarkably successful. There was, first
of all, Mr, Kosygin’s extraordinary effort
at what the West would term personal
diplomacy at Tashkent; with the excep-
tion of Peking, this brought him plaudits
from everyone, including the United
States. It was a novel experience for
American diplomacy to stand on the
sidelines, distant and watchful, while the
Soviet Union brought off what they
themselves could not; for despite the
vast amount of aid the United States has
poured into both India and Pakistan, it
has lost the necessary pull in New Delhi
and Karachi.

The British, in a sense, felt even more
remote from what was once their un-
disputed sphere of influence and what
nominally is still part of the British Com-
monwealth. Lord Curzon might have
turned in his grave, but contemporary
Whitehall welcomed Russia’s new role
in that part of the world. Geopolitics no
doubt helped and so did the heavyhand-
edness of American policy, which has
alienated Indian and Pakistani public
opinion.

What impressed official Washington
most and what inspired new hopes for
some sort of tacit parallelism of Western
and Soviet policies was the basic aim of
Mr. Kosygin’s intervention: the further-
ing of stability and cooperation in the
Indian subcontinent. This represents a
fundamental change, for in the past So-
viet policy has been out to undermine
and disrupt non-Communist territory
wherever and whenever possible. Mr.
Kosygin’s performance will undoubtedly
harden Soviet influence on the subconti-
nent. To what extent it will also weaken

The China Watchers

the links between Karachi and Peking
remains to be seen, for that was plainly
one of the Soviet leader’s aims; but
strong Soviet pressure on India (at first
reluctant even to agree to the Tashkent
meeting), which resulted in her with-
drawal from Pakistan territory occupied
by India since the cease-fire, must have
caused Ayub no small feeling of grati-
tude. The Tashkent agreement was, of
course, only a first step on very uncertain
ground, and massive problems remain to
be solved. But with the Soviet Union
exerting responsible influence and the
West ready to cooperate with economic
aid as soon as it is satisfied that Indian
and Pakistan are not wasting it on re-
plenishing their armories, the outlook
for stability in the subcontinent should
improve, depressing any hopes for new
Chinese adventures,

Mr. Kosygin does not strike the visitor
on first acquaintance as a flexible, imagi-
native diplomat or one likely to take
large risks. But in his calm, politely de-
termined way once he has set himself a
target, he is apt to be a most persistent
and cogent bargainer who knows how to
mix reason with pressure. To Mr. Khru-
shchev words came easier than action.
With Mr. Kosygin the opposite is true;
the Soviet Prime Minister is not a man
to waste words. In his general political
outlook he is probably more conservative
than his deposed predecessor, but that
doesn’t prevent him from seeing where
Russia’s real interests lie (he may, in
fact, see these more clearly and less
adventurously than Mr, Khrushchev).

The visits of Mr. Shelepin to Hanoi
and Mr. Brezhnev to QOuter Mongolia
and the Japanese Foreign Minister’s call
in Moscow also seem to fall into the
general scheme of containment of China,
a policy the new rulers must have de-
cided on when the attempts to reach a
modus vivendi, following Mr. Khru-
shchev’s fall, had clearly failed. This con-
tainment policy in fact has priority in
Moscow, taking precedence over the
improvement of East-West relations.

The results of the visits to Hanoi and
Outer Mongolia by two of the highest
Soviet leaders, designed no doubt to
strengthen Moscow’s influence and to
impress the hosts, are not yet crystal-
clear. Both North Vietnam and Outer
Mongolia border directly on China—a
fact they cannot ignore. Hence what-
ever is said publicly is carefully weighed
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Air France gives you hundreds. paris is the
business capital of Europe. Among the many reasons are
the several hundred weekly Air France flights to Western
Europe, the Middle East, Africa and Asia. And Air France
gives special care to business travelers. Take Air France
businessman’s flight #010 which leaves New York daily at
10:00 A.M. Your ticket purchase entitles you to a special
“welcome package’' available only on this flight, which in-
cludes transportation from Orly to the Claridge Hotel, a
show at the famed Lido, an American breakfast, and a
sightseeing trip of Paris, and your hotel room—a// for only
$12.00!"Come home with us to Paris on Air France. We fly
more miles...to more destinations...than any other airline.
See your Travel Agent or call US. *Double occupancyvatia Jan. 4/Mar. 31.

ALSO FROM NEW YORK, WASHINGTON, CHICAGO, MEXICO CITY,
MONTREAL, LOS ANGELES, AND BEGINNING APRIL 1, BOSTON.

THE WORLD'S LARGEST AIRLINE




Gentlemen: If you purchase this shaver,
we promise never to repalr it.

But we will promise you this, and in writing: If
anything goes wrong within one year we will
send you an all-new ACCUMEN Shaver. After
that one-year guarantee period, and if you are
unhappy with the shaver for any reason, return
it to us—even if it's thirteen years from now—
and for just $12.95 we'll send you the newest
“top-of-the-line” model available at the time.
(We fully realize that $12.95 may be worth only
$2.95 thirteen years from now. But that's our
hard luck). And then you can start this ali over
again with that new shaver—for another thir-
teen years if you wish. That's why we call it the
“ACCUMEN LifeTime Shaver Plan.”

If this sounds like an unprecedented offer, you
are correct. It is. And if you think there must
be some “‘gimmick” involved, you are also cor-
rect. There is. We would not stick our necks out
so far and for so long if we weren't quite sure
that the ACCUMEN will give you trouble-free
satisfaction from now until the cows come home.
What makes us so sure? Just this: We have ob-
served the ACCUMEN's performance for years in
Europe and since we introduced it to this coun-
try. We have talked to hundreds of really satis-
fied owners. We have “fan ietters” by the score.
Finally, we know what it's made of and how it's
made. It will be a rare ACCUMEN that falters or
disappoints.

This is the Ultimate Shaver — we think this is
the finest shaver made in the world today. Cord-
less or otherwise. In our opinion it makes all
others obsolete. Very few of our competitors des-
cribe their shavers as "second best,” so we quite
understand if you take all of these claims with a
heaping spoonful of salt. But, here, for your con-
sideration, are the principal reasons why we be-
lieve the ACCUMEN to be “The Ultimate.”

1. The Powerplant: A high-potential nickel-cad-
mium battery, which will give you at least ten
to fifteen good shaves before recharging. As
an aside: The president of Witte & Sutor (manu-
facturers of the ACCUMEN) is none other than
Herr Waldemar Witte, the inventor of the re-
chargeable flashlight. He ought to know!

2. The Motor: The “synchromesh” motor is a
6000 rpm. marvel of German engineering. Bari-
um ferrite permanent magnets, self-lubricating
bearings and copper-carbon brushes assure a
long, hardworking life.

3. The Shaving Head: Shaving area 214 times
larger than that of any other rotary shaver. Ul-
trathin foil (.00315"). Four stainless steel cut-
ters are individually sprung and balanced and
can operate independently to adapt to the min-
utest contour of your face (this is a truly radical
innovation — have you ever noticed how your
present shaver is built on the same principle as
a lawn mower?)

And then the marvelous extras: The patented
“LumiRing" that spotlights the working area for
perfect shaves in any light. Vacuum action that
keeps your whiskers from your clothing. And, as
far as we know, this is the only shaver in the
civilized world that is rechargeable directly from
any wall socket—no transformers, no ‘‘power
cords.” The ACCUMEN is lockable, to keep it ex-
clusively yours (sorry, teenagers). Then, there is
a built-in shave counter. Last, and probably
least, women are wild about the ACCUMEN, be-
cause the shaving head is round and smooth
and has no sharp edges. (But, please buy her
one of her own.)

Still more. The ACCUMEN is not just the finest
shaver in the world. The optional attachments
make it a complete grooming system - among
other things. Look at the choice in the coupon
and help yourself.
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THE WORLD
FAMOUS ACCUMEN.
FOR A LIFETIME OF CLOSE SHAVES

COMPLETE

Should you Buy a Shaver by Mail — Sight Un-
seen? It may be unorthodox, but the only way
to buy this shaver at this price (on this side of
the Atlantic) is from us, the exclusive importer/
retailers. Be that as it may—why not? What's
the risk? You order the ACCUMEN not only with
the one-year new-shaver guarantee; not only
with the $12.95 ACCUMEN LifeTime Shaver Plan,
but with this added assurance:

Unconditional Promise: Try the ACCUMEN for
two weeks. Then, if you don't agree it is in-
deed “The Ultimate,” send it back to us and
we'll return your money by air mail and write
you a nice thank-you letter.

That's it. For the price of an ordinary, run-of-
the-mill shaver you can now shave with the
pride of Europe. The ACCUMEN. The Ultimate
Shaver. The only electric shaver that shaves
close enough (in the woods or at home) to sat-
isfy “blade men.” And the only shaver in the
world that will never be repaired, but that offers
the exclusive ACCUMEN LifeTime Shaver Plan.

- STEP INTO A NEW WORLD OF __
'SR 0205 SHAVING LUXURY-TODAY

|

| Mail to: HAVERHILL'S

| 526 Washington St., San Francisco, Calif. 94111

| Please enroll me in the ACCUMEN LifeTime Sha-

ver Plan, subject to the stated guarantee. | will

| also receive free the $4.95 rechargeable flashlight

| if | purchase at least one attachment in addition

to the ACCUMEN. Please send me the following:

|

[ *%ACCUMEN rechargeable shaver with zippered

i case, mirror and brush - $24.95.

{ o *Halrcllpper Attachment - $4.95.

| [] . Massage/Hairbrush Attachments, both-$4.95.

1% White Flashlight Attachment - $3.95.

| [J xYellow Blinker Attachment - $3.95.

| Praktikus-5, all items marked with an %, in

I a beautiful zippered gift case, only $39.95.
(Instead of $42.75 if purchased separately.)

| Automobile Charging Unit (12v or 6v)-$4.95.

|

I

I

|

I

Check incl. $1 for Post. & Insur. Enclosed
Diner's [J Am. Exp. Acct. #
California Residents Add 4% Sales Tax.

ooig o

Name
Address

FREE'

averhill:

Searching the World
to bring you the Finest

To get this ACCUMEN LifeTime Shaver
Plan going in a big way, we will be
pleased to send you a gift. Order the
ACCUMEN and at least one attachment
now and we'll send you in addition a
beautiful rechargeable flashlight—also
by Witte & Sutor, the manufacturers
of the ACCUMEN and inventors of the
rechargeable flashlight. Regular retail
price of this flashlight is $4.95.

®X966.

| to avoid giving offense to Peking. When

Western statesmen tried hopefully to in-
duce Mr. Khrushchev to counteract the
Chinese in Laos and Vietnam, he used
to say in private talks that those areas
were too far distant for the Soviet Union
to take any real interest. But after Kosy-
gin a year ago, it was Mr. Shelepin this
year who did not think Hanoi was too
far off to try to harden Russia’s influence
there. The Kremlin must realize that in
order to bring the Vietnamese war to
an end at some point it must try to pre-
serve among the North Vietnamese a
political balance between sympathies for
the Soviet Union and those for China;
so that when the time comes Russia will
be in a position to help counteract the
Chinese—who will never bow to an end
to the war short of total victory for their
Vietnam,

Relations between the Soviet Union
and Japan have been tenuous up to now;
but the visit of the Japanese Foreign
Minister to Moscow recently is a sign
of slow but perceptive improvement. In
the 1904-05 war Japan defeated Russia
and has kept a sharp eye on her ever
since. Today the Soviet Union would
doubtless welcome Japanese help in the
containment of China.

Here again, Soviet and American in-
terests may sooner or later find them-
selves on a parallel course.

—HENRY BRANDON.

The Suicide’s Daughter

By S. Dorman

HE girl whose mother took
I poison wouldn’t drink from a glass
unless it was rinsed. Her childhood
swelled in a castle of doubt; stones
turned when she touched them.
Asleep, she killed
rumours with her teeth, climbed
turrets no one had built, and dizzy
with perspective, fell,
Each time
the curtains flapped, her windows
opened on the smell of graves.
Portly as balloons, tall people smiled
that it was noon and all was well
but when dinner knives
lay wisely by the spoons,
she never dropped a crumb,
or spoke.
Nourished
on secrets she grew up
and for her child’s sake
planted herbs and greens.
The daughter’s
daughter would not climb
the towers or dip a drink up
from a hidden well. Qutspoken,
she screamed
aloud her griefs, and sang
her mother’s piece: that all
doors open on a view of graves.
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WHO SAYS
ALL REGORD GLUBS ARE ALIKE?

NOW COMPARE

THE “BIG 4"
RECORD CLUBS

Record Club of America gives you All Labels...at 334% savings...and often
up to 60%..

.AND DOESN'T FORCE YOU TO BUY EVEN A SINGLE RECORD

CLUB A cLuB B
(As Advertised in {As Advertised
THIS WEEK Mag. in PLAYBOY
August 8, 1965) August 1965)

cLus C

{As Advertised
in McCALL'S
July 1965)

RECORD CLUB OF AMERICA

Choose any LP, on any label! No exceptions! Over 300 differgnt,
manufacturers including CAPITOL, COLUMBIA, RCA VICTOR,

CAN YOU CHOOSE FROM ALL LABELS? ’ Nu } Nn ' Nn ’ YES! ANGEL, VOX, VERVE, DECCA, LONDON, etc.

)5 )6 ) 6 )NONE

) No ) No | No ) ALwAYS!
DYES ) VES ) YES ) NEVER!

and only when you ask us to send them!
5to6 A 5t06

weeksPweeksPweexsp NO LONG WAITS!

If Record Club of America is that good —where’s the catch?
There is no catch! Here is truly one Record Club with no restrictions

% Choose any LP ... on any label!
No exceptions!

* No “quotas” to buy!

MUST YOU BUY A "MINIMUM"
NUMBER OF RECORDS? HOW MANY?

No obligations! No yearly ‘‘quota”! Take as many,
as few, or no records at all if you so decide!

Your discounts are never less than 33%4 % —
and are often as high as 60% — on every
record you buy! No exceptions!

CAN YOU BUY ANY RECORD
YOU WANT AT A DISCOUNT?

DO YOU EVER RECEIVE
UNORDERED RECORDS?

There are no cards which you must return.
Only the records you want are sent —

HOW LONG MUST YOU WAIT
FOR SELECTIONS TO ARRIVE?

YOUR ORDER PROCESSED
SAME DAY RECEIVED!

FREE!300-page Schwann Cat-

TYPICAL “DOUBLE DISCOUNT” SALE (Mono & Stereo) alog to pick your albums from

LIST PRICE CLUB PRICE

$3.79 RCA VICTOR, CAPITOL, when you join Record Club of
;:'\‘I’-ED recordsl— °rh1°°; o COLUMBIA BESTSELLERS .. ............ $1.99 Americya J
* — never less than 3313% $4.79 & $5.79 VOX, RCA VICTOR, EVEREST, :
oft list. . . often up to 609! WESTMINSTER CLASSICAL ALBUMS ... ... .. $1.77 g]l:n'flzagé\‘frﬁl;gﬁnlﬁtfa% rlz%%rlgi ?:I\ :I”
¢ All ordors processed same day Alpuws o7 RIDIOFIELITY $1.99 T0L, DECCA, RCA VICTOR, COLUMBIA,

received — no long waits!

% Every record brand new,
first quality, factory fresh

ANGEL, LONDON, ATLANTIC, etc. More
than 30,000 athums — Classical, Pop-
ular, Opera, Folk, Jazz, Country & West-

Plus these famous label bargains: Angel, Decca, Verve, Mer-
cury, l.ondan Ep:c, I.lberty. Kapp, Vanguard, Deutsche Gram-
Haydn Society, Blue Note,

— and guaranteed fully returnable!

MGM Atlanhc — hundreds more!

AT LASTI A RECORD CLUB WITH NO “OBLIGATIONS "~

This is the way YOU want it — a record club with
no strings attached! Ordinary record clubs make
you choose from just a few labels — usually their
own labels! They make you buy 5, 6, or more
records a year (at full price!) to fulfill your *“‘ob-
ligation”. And, if you forget to return their month-
ly card — they send you a record you don't want,
and a bill for $5.00 or $6.00!

But Record Club of America Ends All That!

Now you can choose any LP ... on any label. Take
as many, or as few, or no records at all if you so
decide. And you get discounts of at least 3314%
—and often up to 60% — on every aibum! That
means you buy all $3.79 LP's at $2.39; $4.79 LP's
at $2.99; and $5.79 LP's at just $3.69. To join
mai!l coupon with check or money order for $5.
(You can fiquidate this sum at once with savings
made on your first few purchases!) This entitles
you to LIFETIME MEMBERSHIP in Record Club of
America — and you never pay another club fee!

Look What You Get Immediately by Return Maii
(1) LIFETIME MEMBERSHIP CARD, which guarantees
you LP albums at dealer cost. .. guarantees you
discounts of at least 33¥53% - and as high as
60% — on every record you buy!

(2) FREE 300-page Schwann Catalog to pick your
‘records from. The Schwann Catalog is an inde-
pendent publication listing all LP’s available. Over
300 different labels, over 30,000 albums.

(3) DISC®, the Club’s FREE monthly magazine, reg-

ONLY BENEFITS!

ularly supplemen’(s Schwann’s Ilstmgs, keeps you
informed of extra ‘‘double-discount’” specials.

(4) Your order PROCESSED SAME DAY we get it! No
long waits. No monthly cards to return, so you are
never shipped unordered records. Every record
GUARANTEED brand new, first quality, factory
fresh! You must be completely satisfied — or every
record fully returnable!

Money Back Guarantee

If you aren’t convinced our discounts are as big as
we say (check us to the penny on this!). .. that
our range of selections is the biggest anywhere
(over 30,000 albums every month!) ... or even if
you've simply changed your mind—return all items
within 10 days and your membership fee will be
refunded promptly and in full!

Over 500,000 music lovers—plus leading schools,
libraries and other budget-wise institutions—now
save money this sensible way through the only
record club with no strings attached! Join now
and save. Mail coupon to: Record Ciub of America,
1285 East Princess Street, York, Pa. 17405.

©1966 RECORD CLUB OF AMERICA, INC.

Your membership entitles you to buy or offer
gift memberships to friends, relatives, neigh-
bors for only $2.50 each with full privileges. You
can split the total between you: Your member-
ship and one gift membership divided equally
brings cost down to $3.75 each. The more gift
members you get—the more you save! See cou-

pon for your big savings.

ern, Rock-'n-Roll, Show Tunes, Old Favorites, Drama,
Dance, Poetry, Night Club Comedy and Party Fun!
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RECORD CLUB OF AMERICA

1285 East Princess Street, I

York, Pennsylvania 17405
Yes! Send FREE Schwann Catalog, DISC®, and LIFE-
TIME MEMBERSHIP CARD. Enclosed is $5, which
entitles me to buy any LP in the Schwann Catalog
or DISC® at discounts of at least 33¥3% and as
high as 60%, plus a small postage and handling
charge. | may take as many or as few, or no rec-

l ords at all. No yearly “‘quota”. | may, for any
reason, return items within 10 days for full refund

I of membership fee! I
[J Yes! | enclose §___ for. GIFY
MEMBERSHIPS at $2.50 each. Send to names and
addresses on attached sheet. If i join alone | pay
$5. If | join with one friend and split the total, the
cost is only $3.75 each; with two friends, $3.33
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each; with 3 friends, $3.13 each; with four
friends, only $3.00 each.
Print

I Name l
Address
City State Zip l

Over 500,000 enthusiastic members includingl
schools, libraries and other institutions.
ALL ORDERS PROCESSED SAME DAY RECEIVED. AL-
BUMS COME TO YOU FACTORY FRESH. YOUR SATISFAC-
| TIONGUARANTEED OR ALLALBUMS FULLY RETURNABLE.



From a New York Times interview
with Sammy Davis a week before his
furst TV hour:

“Is there anything distinctive about
your show, compared to other weekly
variety programs?”

“Yes,” replied Davis. “There’s a col-
ored fellow who’s the host and star of it.”

ago there was a young Jewish en-
tertainer named Al Jolson who was
trying to pass as Negro. Today there is
a young Negro entertainer named Sam-
my Davis who is trying to pass as Jewish.
What genetics has to do with enter-
tainment at this late date eludes me.
And it certainly should have eluded Mr.
Davis when you consider the many al-
ternative answers he could have given
to the question of how his show will be
different from other hour variety pro-
grams, He could have replied that the

IT’S ALL too confusing. Forty years

Top of My Head

What Makes Sammy Shuffle?

host and star of the show can dance rings
around any other host. He can sing with
the best. He is more graceful, more en-
ergetic, and a much greater impressionist
than any other host of any other variety
program,

Mr. Davis is under the delusion that
he is still in the old show-business era
of the great Bert Williams. I recall the
famous poker-game sketch in which Mr.
Williams called another player’s bet.
The player said, “I've got a straight
flush, what have you got?” And Mr. Wil-
liams replied, “I've got two deuces and
a sharp razor.”

And what has Mr. Davis got? Noth-
ing—only talent, show biz know-how, a
rapport with any audience, and a sharp
wit. But also, he apparently has a chip
on his shoulder. He breaks no new
ground. He’s no Jackie Robinson. There
was the king, Cole, a host before
him, Also the queen, Lena. And Bob

“We're becoming slaves to unconventionality!”
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Cosby, co-star of I Spy. Color them any
hue in the spectrum and their talent
prevails.

Mr. Davis seems still to be fighting to
overcome. If he is, he’s shadow boxing.
Actually all he had to overcome on his
first program was the appearance of two
of his guests, Richard Burton and Eliza-
beth Taylor. This, as 1 understand it,
was Miss Taylor’s first appearance as a
guest on a variety program. Miss Taylor
is an important star in movies and has
big talents. But not for the twenty-one-
inch home screen. Mr. Burton, aloof and
unbending, lent a stark dignity to the
program, which Mr. Davis was not able
to overcome as he all but groveled before
such majestic grandeur.

I don’t know how well acquainted you
are with these two guests but I recall
reading some obscure newspaper stories
about their first meeting in Rome a cou-
ple of summers ago when they starred
in a movie. That was also too confusing.
It seems that Miss Taylor, an English
girl turned Jewish, was in Rome trying
to pass as Egyptian, While Mr. Bur-
ton, a Welshman, was in a toga trying
to pass as Orson. And now here they
were, guests on a show starring Sammy
Davis, who is—well, I've lost track.

It is quite obvious that booking this
famous couple on a program of song
and dance, neither of which either did
well, was intended to get what is known
as a high rating with a high percentage
of viewers. Which, according to the deci-
mal counters, they did quite well. Ac-
tually Mr. Burton and Miss Taylor would
have enhanced the rating that night even
if the host had been Conway Twitty.

But in enhancing the rating, the pro-
ducers failed to enhance the capabilities
of Mr. Davis. I say “producers” because
in a prior statement the star had an-
nounced that any mistakes made on this
show would be his. And one of the mis-
takes was booking these two great stars
if Mr. Davis was going to spend the
hour genuflecting before the presence.
The only spark of the real Sammy Davis
showed up toward the end of the pro-
gram when he was reunited briefly with
his father and uncle and they performed
the Chilton and Thomas airplane glide
that used to close their old vaudeville act.

The coup d’état for this viewer was
when he hung the picture of Miss Taylor
and Mr. Burton on one of his memory
walls and vowed that no other picture
of any future guest would ever grace
that wall. Amen.

Next Friday Mr, Davis returns as host
of his weekly hour variety program. I
hope Mr. Davis feels equal to the task.
I also hope he feels equal. And finally
I hope I will be able to say of his next
show, “I come not to bury Davis, but to
praise him,” if I may paraphrase the
noblest Roman of them all, Richard
Burton. —GooDMAN Ack.
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